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Bake-finished lifetime aluminum roof and exterior walls . . 
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. maintenance-free 





They’re here—new homes that stay new! 


Nobody could build a house like this—’til now . . . nobody could 
offer such collateral for your mortgage loan investment—’til now! 


National Homes new Viking Line is the first real tech- 
nological breakthrough in home building in years. 
The entire exterior, both roof and walls, is lastingly 
maintenance-free... fire-safe...weather-pro- 
tected. It will look freshly painted ...stay new... 
year after year. And being maintenance-free, the 
new exterior of bake-finished lifetime aluminum 
saves the owner-occupant more than $4,000 during 
the life of a 20-year mortgage . . . makes him a more 
desirable credit risk for your investment! 

Already, indications are that the Viking Line will 
usher in a new era of buyer acceptance... an in- 


creased need for mortgage investment money. For 
Viking’s bake-finished lifetime aluminum roof and 
exterior walls cost no more than conventional cedar 
shingle shakes or redwood siding. Viking Line 
models will be built and offered for as little as 
$8,750 plus lot in some areas. Viking construction 
will also be available in homes priced up to $50,000. 

Franchised National Homes builder-dealers in 
your area are now holding Open House to introduce 
the new Viking Line. You are cordially invited to 
inspect these homes—each better-built, more 
charmingly styled than any house now on the market. 


National Homes Corporation, Lafayette, Indiana 
Plants at Lafayette, Indiana; Horseheads, New York; Tyler, Texas 


Step-saving kitchen has new mar-proof, Large, luxurious living room has modern fire- 


stain-resistant cabinet doors and drawer fronts. 


place, full-width floor-to-ceiling window wall. 
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WISCONSIN INDEPENDENTS TO HEAR 
REP. CELLER AT JAN. 26 MEETING 


Representative Emanuel Celler of New York, chairman of the House Judici- 
ary Committee and an outstanding authority on monopoly in America, will 
address the luncheon meeting of the Wisconsin Division, Independent Bankers 
Association, at the Schroeder Hotel in Milwaukee January 26. Representative 
Celler’s talk is titled, “Undue Banking Concentration Must Be Stopped.” 

The luncheon is being held in connection with the Midwinter Conference 
of the Wisconsin Bankers Association. O.K. Johnson, president of the White- 
fish Bay State Bank, Wisconsin IBA director and first vice president of the 
national IBA, said that WBA officers and national IBA officers have been 


invited to attend the luncheon. 


The luncheon will get underway promptly at 12 noon on Monday, January 
26, in the East Room of the Schroeder Hotel. Carl Taylor, president of the 
Waukesha State Bank and president of the Wisconsin IBA Division, will pre- 
side. Luncheon tickets will be available Monday morning as bankers register 


for the conference in the hotel. 





REEVES NAMED 
IN ARKANSAS 


The list of directors for the Inde- 
pendent Bankers Association has 
been rounded out with final tabula- 
tion of votes in Arkansas where a tie 
was recorded in the November elec- 
tion. 

New director for the state of Ar- 
kansas is J. C. Reeves, vice president 
and trust officer of the National Bank 
of Commerce in Pine Bluff, who suc- 
ceeds Clyde Hiatt, president of the 
American State Bank in Charleston. 

A total of 39 directors now form 
the Executive Council of the IBA. 
They will hold office, beginning Jan- 
uary 5, for three years. Thirteen new 
directors were named in the voting 
and 26 were retained. Full story of 
the election was carried in the De- 
cember issue of The INDEPENDENT 
BANKER. 
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“They come in here fresh out of 
school and right off they want to start 
as vice presidents.” 
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IBA Elects 
New Officers 


In California 


Independent Bankers of Northern 
California, meeting recently in Oak- 
land, elected officers for the 1958- 
1959 year. 

Burton Kirchner, vice president of 
the First National Bank of San 
Rafael, was elected president and A. 
E. Miguel, vice president of the Pa- 
jaro Valley Bank, Watsonville, was 
named vice president. Eugene Price, 
assistant advertising manager of the 
Wells Fargo Bank in San Francisco, 
was named secretary-treasurer. 


Executive Council 


Held at the same time was the Fall 
quarterly meeting of the Consumers 
Credit Conference of Central Califor- 
nia, an IBA unit. 

Elected to the Association’s Execu- 
tive Council are William Park, as- 
sistant cashier, Mechanics Bank, 
Richmond; Robert M. Eberhardt, as- 
sistant vice president of the Bank of 
Stockton and Jack P. Long, vice pres- 
ident and secretary of the Bank of 
Sonoma County, Sebastopol. 


Six Hold-Overs 


There are six hold-over members of 
the council, including, Roudi H. Part- 
ridge, president of First National 
Bank, Pacific Grove; Don L. Cave, 
president of the Farmers and Mer- 
chants National Bank of Santa Cruz; 








Letter 
to the 
Editor 








To the Editor: 


Here are some second thoughts on the 
statewide referendum on branch banking 
in Missouri. 

I feel that if bankers would worry more 
about their own closets, and see that they 
are properly in order, there would need to 
be no vote on branch banking. It is very 
evident that top and mid-management in 
many independent banks is vitally lacking. 
Why don’t we try to wage a_ crusade 
against this? 

The great victory that | would like to 
see would be savings and loan associations 
on an equal tax basis with commercial 
banks and better management in inde- 
pendent commercial banks. 


J. S. HARRISON AIKEN 
Executive Vice President 


American National Bank 
Brunswick, Georgia 


pom. ove 











The entry to Fashion Farm at 
Meservey, lowa, is impressive 
and so is the operation — a 
boarding house for cows. This 
new service for dairy farmers 
has proved extremely successful 
since it was launched last August 
by Carroll Morris, a 23-year-old 
farmer. 





Richard H. Johnston, vice president 
and manager of the Bank of Cali- 
fornia at Berkeley; Leroy Peterson, 
president of Security State Bank at 
Turlock; Fred Maas, executive vice 
president of Farmers and Merchants 
Bank of Lodi, and William M. Gor- 
man, assistant vice president of Oak- 
land Bank of Commerce. 
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NEW SERVICE 





Big Boarding House for Cows 
Scores Fast Success in lowa 


There's an idea gaining a firm foot- 
hold among midwest farmers that 
it’s both fashionable and _ profitable 
to send dairy cows to a boarding 
house. Widespread acceptance of this 
idea means busy and profitable days 
for a 23-year-old entrepreneur named 
Carroll Morris, who has launched a 
cow boarding house in Meservey, 
Iowa, with the seemingly improbable 
but very commercial name of “Fash- 
ion Farm.” The name of the estab- 
lishment reflects the feminine touch 
in the enterprise. It was picked by 
Carroll’s wife, Shirley. 

Resistance to change is as old as 
civilization so it isn’t surprising that 
first mention of the cow boarding 
house idea to a veteran dairy farmer 
likely will produce incredulous snorts. 
But once he’s filled in on the ad- 
vantages of the operation, the farmer 
stops snorting and starts sending 
cows to the Morris establishment. 

Eight hundred and 50 cows are 
being milked at Fashion Farm now 
and there are 4,000 more on a wait- 
ing list, convincing evidence the idea 
has caught on. The success story is 
all the more remarkable when it’s 
noted that the cow pool began opera- 
tions only last August 11 with 106 
cows. 


More Cash, Less Work 


Fashion Farm has been so suc- 
cessful in such a short time because 
a farmer who has his cows milked 
there nets more than if he milked 
the cows in his own barn. The rea- 
son: most of the cows in the pool 
came from farms where the facilities 
tied the milk to a Grade B rating. 
All milk produced under the Fashion 
Farm setup is Grade A, which sells 
for about $1.80 more per 100 pounds 
than Grade B. 

All milk produced by cows in the 
pool is shipped by tank truck to 
Kansas City. The number of cows 
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CARROLL MORRIS 


Des Moines Register Photo 


now being milked means that one 
4,400-gallon tank leaves the farm 
every 36 hours. 

A farmer putting a cow into the 
pool pays $30 in advance for a 
year’s shelter. In addition, each 
month he pays a pro-rated share of 
costs for labor, feed, electricity, heat, 
bedding, milk hauling and veterinary 
care. The final share of the service 
tab is the 5 per cent of each milk 
check that goes to Mr. Morris, who 
figures that when Fashion Farm is 
milking 2,000 cows, he will net 
$30,000 to $35,000 a year. 

The present investment in Fashion 
Farm is near the $200,000 mark and 
it will be higher. At the start, all 


financing was on a local basis, ac- 
cording to Mr. Morris and his bank- 
er, Max W. Ingebretson, cashier of 
The First State Bank of Thornton, 
Iowa. But when expansion took place 
at a rate faster than first anticipated, 
Mr. Morris augmented his financing 
with a loan from an insurance com- 
pany. 

Milking at Fashion Farm goes on 
16 hours a day. Sixieen milking ma- 
chines operate in two shifts—from 
4 a.m. to noon and from 4 p.m. to 
midnite. The cows being milked 
come not only from Iowa but also 
from Minnesota, Wisconsin and In- 
diana. 

A story about the Morris enter- 
prise appeared in the New York 
Times last fall and produced a flood 
of inquiries about how to get cows 
into the pool. “I could have gotten 
2,000 cows with money that people 
from New York State wanted to send 
me,” Morris says. Some quick multi- 
plication—2,000 times $250 per cow 
—discloses that this one story loosed 
what could have been a $500,000 
investment. It didn’t come about be- 
cause the pool just didn’t have the 
facilities to handle all the applica- 
tions. 


Town's Top Payroll 


Fashion Farm is being expanded 
as rapidly as possible, but the con- 
struction work does take time and 
is a bottleneck to more rapid growth. 
The enterprise, with 14 on the pay- 
roll, easily qualifies as the largest 
employer in Meservey (Pop. 297). 
The pool also is the busiest place in 
the area, with a steady stream of 
supply and service trucks entering 
and leaving. 

Another enterprise scheduled for 
early opening in the Meservey area 
will ease some of the problems Mr. 
Morris has encountered. The new 
facility is a hospital pool where sick 
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COWS AWAIT TURN TO ENTER MILKING PARLOR AT LEFT 


and dry cows will be quartered. The 
“hospital pool” will have a capacity 
of 200 cows. 

Asked how he happened to hit 
upon the idea of a cow pool, Mr. 
Morris said he had read of similiar 
operations elsewhere. For example, 
Walker-Gordon, a big milk company, 
has a pool in New Jersey. The 
significant difference between this 
and the Fashion Farm operation is 
that in New Jersey the farmers are 
responsible for the care of their own 
cows, while the company farm does 
the milking and selling. 

Elsewhere, there are places where 
farmers keep their cows on one farm 
but do their own milking. In Cali- 
fornia there are similar setups, but 
the cows are owned by corporations. 


Timely Idea 


Mr. Morris’ idea was a timely one 
in his own Cerro Gordo County for 
many farmers in the area were going 
out of the dairy business because 
they couldn’t afford to expand. He 
said that after he got his idea, he 
discussed it with bankers. “They told 
me to go ahead and see whether I 
could sign up farmers,” he said. “I 
had 800 cows promised before going 
back to the bankers.” 

Conversation with farmers who 
have cows in the pool discloses why 
they’re so enthusiastic about it. Les- 
lie Pals, who started with 14 cows 
at Fashion Farm, says, “I was on a 
Grade B program but now I’m mak- 
ing more money by having him do 
the work. That’s what I like about it. 
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I’m buying more cattle to put in the 
pool.” 

Lloyd Jasperson of Rockwell, lowa, 
who has Grade A facilities of his 
own, also is satisfied with the pool 
services because “I’m saving all my 
labor and getting just as much 
money.” 

The milking operation is as auto- 
matic as it can be made. Cows move 
up ramps from a feed lot into milk- 
ing parlors. Milk goes directly from 
the machines into a tank cooler. 
From the cooler, the product is pump- 
ed into the tank destined for Kansas 
City. 

Feed Handling 


Feed funnels down into bins at 
each milking stall from storage space 
on the second floor of the parlor. 
After being milked, the cows move 
out a door back to the feed lot. In 
the lot, feeding of hay is accomplish- 
ed by automatic bunkers. 

Before he started Fashion Farm, 
Mr. Morris farmed 320 rented acres, 
growing corn, raising hogs and milk- 
ing cows. He purchased 15 acres for 
Fashion Farm, paying $350 per acre 
for the land, a bargain in the north 
central Iowa area, where good farm- 
land often sells for $400 an acre. 

The cow pool has triggered an- 
other enterprise in Meservey—a feed 
store operated by Mr. Morris’ father 
and uncle. Carroll Morris is a part- 
ner in this business and gets a 20 
per cent discount on his volume pur- 
chases of feed for Fashion Farm. 

Mr. Morris was married after his 





graduation from high school to Shir- 
ley Zirbel of Mason City, Iowa. They 
have two daughters, LuAnn, 3, and 
Kay Carol, 3 months. 

When he started the pool, Mr. Mor- 
ris contemplated an operation to 
handle 2,000 cows. Now he believes 
maybe this figure is conservative. 
Asked about the future of Fashion 
Farm, he mused, “I don’t know if 
there’s any limit, with so many want- 
ing to put cows in here.” 


C. B. Veghte, 
Former IBA 
Director, Dies 


Charles B. Veghte, chairman of the 
board of the Riverside Trust Com- 
pany, Riverside, 
New Jersey, and 
longtime New 
Jersey director of 
the Independent 
Bankers Associa- 
tion, died Decem- 
ber 6 at the age 
of 78 years. Mr. 
Veghte served for 
MR. VEGHTE 60 years in the 
banking profession. He was named 
chairman of the board of Riverside 
Trust in 1957 after serving as presi- 
dent and before that executive vice 
president. He joined the bank in 1938, 
moving over from Trenton Trust. 

For 15 years Mr. Veghte was con- 
nected with the National Bank of 
Commerce in New York and had 
served as chief examiner with the De- 
partment of Banking and Insurance 
in New Jersey for 11 years. 

He was president of the New Bruns- 
wick Trust Company for eight years 
and before that was associated with 
the State Trust Company of Plain- 
field, New Jersey, where he was secre- 
tary and treasurer. He also worked as 
cashier of the National Bank of West 
New York. 

The long-time banker was made a 
charter member of the Half Century 
Club of the New Jersey Bankers As- 
sociation in 1948. 

Surviving are his widow, Nellie 
M.; a son, John C.; two daughters, 
Henrietta Tucker of Pennington, New 
Jersey, and Ruth Gembe of York, 
Pennsylvania, and seven grandchil- 
dren. 
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Grappling with a “ticklish” bank- 
ing problem in your community? Solution 
just out of your reach? Need the “long 
arm” of fast, intelligent action which we 
can supply? 











PERSONNEL 
WIRE SERVICE 
































At your friendly Marquette Bank, 
long years of experience in serving 
our correspondent banking friends have 
taught us that each independent banker 



































Of ay in every Northwest community has his 
e individual civic and financial obligations 
~-and his individual market problems. 
ee 
_ 





Meeting these obligations and 
solving these problems is often your 
bank’s responsibility. Our “Men of Mar- 
quette” know your banking problems 

. . understand your viewpoint . . . and 
are always ready to supply you with 
the “super” market service you need 
and deserve. 





























Bring your market problems 
to Marquette. 


Gord Bankr, 


DEPARTMENT OF 
BANKS AND BANKERS 





Otto H. Preus A. J. Knutson 
Vice President Assistant Cashier 


eo MARQUETTE (0nc(/BANK 
OF MINNEAPOLIS SowenH at Marguillt FE 3-541 
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BOOSTING BUSINESS 








With Golden Rule, Good PR, 
Too, Bank Swells Deposits 


A customer of the First Federal State 
Bank in Des Moines, Iowa, never is 
allowed to forget he is cherished. 
When he opens an account, he re- 
ceives a letter tendering “many thanks 
for the fine deposit you made recent- 
ly in our bank.” On the first anniver- 
sary date of the deposit, he gets a 
letter which opens with, “Bet you 
don’t remember that just a year ago 
you opened your account with us.” 
The letter then goes on to tell how 
much the bank has enjoyed serving 
the customer during the first year. 
Chances are, the recipient of the let- 
ters became a customer after receiv- 
ing an invitation by mail to use serv- 
ices offered by First Federal State. 
These are but a few of the weapons 
in the bank’s potent public relations 
arsenal, which was put into operation 
by an educator-psychologist turned 
banker, Edwin F. Peters. Mr. Peters, 


a 52-year-old, bow-tied executive 
brimming with drive and enthusiasm, 
became executive vice president of 
First Federal State September 2, 1957. 
His persistent, friendly sell of the 
bank upped footings two million dol- 
lars during his first 15 months in 
office, from 514 to 71% million dollars, 
this being accomplished in a sharply 
competitive market. 


Effective Program 


Banking today recognizes public re- 
lations as a business-building tool. 
First Federal State furnishes an ex- 
ample of how a small bank can have 
an effective, volume-producing public 
relations program without having a 
fulltime PR specialist. What it takes 
is a man at the top with an interest 
in and convictions about public rela- 
tions, an ability to put his ideas into 
practice and an organization that has 





EACH YEAR, First Federal State Bank gives an Iowa high school graduate a full 


tuition scholarship to the Drake University School of Commerce. Here the bank’s 
executive board reviews features of the plan with the 1958 winner, Miss Carol 
Christianson, who is flanked by Herman Kucharo (left), bank chairman and 
president, and Edwin F. Peters, executive vice president. Standing, from left, 
are Robert Dreher and Gregory Brunk, directors. 


Page 6 





been indoctrinated with PR’s value. 

First Federal State, located out of 
but not far from downtown, scouts its 
own area diligently for new business 
prospects and with its friendly ap- 
proach attracts new customers who 
might more conveniently bank else- 
where. A newcomer in Des Moines, 
for example, finds in the mailbox 
shortly after his arrival, this letter, 
signed by Mr. Peters: 


‘Come On In’ 


“The First Federal State Bank 
wants to be among the many to wel- 
come you to your new home in Des 
Moines. We are proud of our city and 
know that you will enjoy the many 
educational, cultural and business op- 
portunties this city offers. 

“We know you will want the bene- 
fits of a bank during your residence 
with us and invite you to join our 
banking family. 

“The First Federal State Bank of- 
fers complete banking services. May 
we have the pleasure of meeting and 
serving you?” 

This letter has been instrumental in 
bringing new customers into the 
bank. Any bank can advertise itself 
as a “friendly” institution and even 
can use a slogan to that effect, but 
the letter is a personalized demonstra- 
tion of friendliness. 


‘Golden Rule’ Used 


The principle of “The Golden 
Rule” is used to the bank’s advantage 
in the public relations program. One 
way this is accomplished is by dis- 
tribution of an 81% by 11 inch dis- 
play card which quotes the Golden 
Rule as it is expressed by nine re- 
ligions, from Chrisiianity to Bud- 
dhism. The card is headed “The Di- 
vine Principle” and points out that 
“the priceless ingredient, the common 
denominator, the best known religious 


teaching is TheGolden Rule.” Thecon- 
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“We help Clinton County farmers get more from their grain through our grinding and mixing service,” Purina 
Dealer Russell J. Stephenson (left) explains to Banker Blickenstaff as they look at a painting on the Bank's wall. 


“OUR PURINA DEALER HAS BEEN A GOOD 
TEAMMATE OF OUR BANK FOR 30 YEARS” 


—says E. M. Blickenstaff, Executive Vice-President, 
Clinton County Bank & Trust Company, Frankfort, Ind. 


“We believe that our teamwork 
with our Purina Dealer, Stephen- 
son Grain Elevators, has been a 
great benefit to everyone in Clinton 
County,” says Mr. Blickenstaff. 


“Stephenson Grain Elevators, in 
Rossville and Sedalia, provides 
grinding and mixing service to 
farmers of this foremost agricul- 
tural county. In addition, the 
concern offers farm folks Purina 
Programs that help them get better 
results and make money. 


“Such contributions to rural! pros- 
perity also help folks in town. It 
means more sales and employment 
for our retailers and other busi- 


nesses and that, in turn, increases 
the business of our Bank. 


“Stephenson Grain Elevators is 
one of our largest agricultural cus- 
tomers. New customers, introduced 
to our Bank by the dealer, have 
added to our volume. We have 
found our Purina Dealer a good 
teammate for more than 30 years.” 
oe &-6:8 


Clinton County Bank & Trust Com- 
pany, founded in 1891, has head- 
quarters in Frankfort and branches 
in Scircleville, Rossville and Colfax. 
The Purina Dealership borrows from 
the Bank for operating capital when 
needed and discounts notes accepted 
from livestock men in the county. 





QUALITY 


SERVICE 


PURINA ...YouR PARTNER IN SERVING ANIMAL AGRICULTURE 
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clusion reached, on the card, is this: 
“If all the nations that accept these 
nine religions would only follow this 
principle in their relations to each 
other, what a different world we 
would have today.” 

Mr. Peters, who does considerable 
public speaking, always takes a sup- 
ply of the cards with him whenever 
he makes an appearance, being care- 
ful to bring too few. When the supply 
runs out, he apologizes, then adds, 
“Anyone wishing this card can get 
one by phoning, writing or coming 
into the bank.” Many apparently rea- 
son that a practical application of The 
Golden Rule is to do business with 
First Federal State. 

“We've gotten requests for the card 
from all over the United States and 
from as far away as New Zealand, 
Australia and England,” says Mr. 
Peters. 





ey 
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ORGANIST AT WORK IN BANK LOBBY DURING CHRISTMAS SEASON 





Borrowers who repay on schedule 
loans of $500 or more receive an 
actual “golden rule”—a 12-inch metal 
ruler, finished in gold color. The 
rulers cost the bank $1.50 each in lots 
of 300. 

Among other public relations de- 
vices aimed at the public by the bank 
are these: 

@ Commercial customers who pay 
their employes in cash are furnished 
cash envelopes without charge. 

@ Purchasers of travelers checks 
are given a “miracle moist towelette,” 
which the manufacturer claims “takes 
the place of soap, water and towel for 
fast and pleasant cleansing of face 
and hands.” This giveaway has boost- 
ed travelers check sales by 200 per 
cent, Mr. Peter says. 

@ Commercial customers are per- 
mitted to display their wares in the 
bank for a week at a time. This has 








brought in exhibits of a variety of 
merchandise—boats, air conditioners, 
gas furnaces, bedroom and _ living 
room furniture. 

@ Organ recitals are given in the 
bank lobby during the Christmas sea- 
son, 

@ When the bank celebrated its 
47th birthday recently, there was 
“live” organ music in the lobby, and 
flowers and coffee and donuts were 
given to customers. 

The attention given to needs and 
wants of customers is classified as 
external public relations, but how 
about internal—within the bank? Mr. 
Peters works this field hard, too. Each 
director receives a written daily re- 
port covering all phases of bank ac- 
tivity. The reports are on punched 
paper for insertion into ring binders 
furnished the directors. Periodically, 
the directors also are given graphs 
which tell at a glance the trend of 
deposits. 

immediately before joining the 
bank, Mr. Peters was president of the 
Des Moines Still College of Osteo- 
pathy, a position he took after four 
years of service as a Navy commander 
in World War II. Before the Navy 
he was a professor of psychology and 
director of personnel of the William 
Woods College for Women in Fulton, 
Missouri. He holds a doctor’s degree 
in psychology and personnel admin- 
istration from New York University. 


Director First 


He was a director of First Federal 
State for six years before becoming 
the bank’s executive vice president. 
He was named to the board after the 
late R. B. Mulder, then the bank’s 
president, approached him with this 
observation, “We’re always looking 
for college graduates as employes. 
Maybe it would be smart to extend 
the idea and have a college educator 
on the board.” 

Mr. Peters is married to the former 
Virginia Smith of Shelbina, Missouri. 
They have one son, Robert, a Navy 
lieutenant. 

When Mr. Peters decided to leave 
the education field, he was all set to 
join a Texas insurance company as its 
president when Gregory Brunk, an at- 
torney and fellow director at First 
Federal State, persuaded him to be- 
come the top executive officer of the 
bank. Mr. Peters’ decision to accept 
the post has produced a sharply in- 
creased tempo of activity at the bank. 
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Philadelphia Is Old in Years 
But Has A Youthful Spirit 


Philadelphia, where the next Inde- 
pendent Bankers Association conven- 
tion will be held April 27-28-29, is 
the nation’s oldest metropolis and 
the city where the word “independ- 
ence” assumed real meaning in a new 
world. 

Widely known as “‘the city of 
brotherly love,” Philadelphia during 
the past 10 years has undergone a 
face-lifting unknown in any other 
large American city. 

A three-billion dollar industrial 
construction program carried on since 
World War II in the greater Phila- 
delphia area, the heart of Delaware 
Valley, has made it the mightiest in- 
dustrial center on earih. 


New Slogan, New Vigor 


Once known as “staid old Phila- 
delphia” because of its inherited 
great traditions and its easy-going 
citizens, the city today is the hub 
of activity, a place where more than 
three-million people live and work, 
where millions of Americans and vis- 


itors from foreign lands go annually ° 


to enjoy their holiday, or to meet 
in serious conventions in an atmos- 
phere of charm steeped in Revolu- 
tionary Day traditions, yet complete 
with modern facilities. 

Philadelphia is an old town young 
in spirit with a determination to be 
the first with the best. Its new slogan 
is: “You name it ... we have it.” 

This is not mere boasting on the 
part of its city fathers. Within its 
boundaries are located over 500,000 
homes, beautiful parks, rivers and 
streams, every type of recreation and 
sporting facility; unsurpassed points 
of historic interest, abounding indus- 
try and enterprises, and for the com- 
fort and convenience of its visitors, 
as well as its native citizens, modern 
hotels, world-famous eating places, 
completely new superhighways and 
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expressways, a multi-million dollar 
airport, three major railroads, ex- 
cellent bus facilities, a city transpor- 
tation system second to none, and 
many taxi cab companies. 


Outstanding Hotel 


Its fabulous new Penn Center de- 
velopment in the heart of downtown 
Philadelphia includes the ultra-mod- 
ern Sheraton Hotel, IBA convention 
headquarters. The hotel is the world’s 
newest and most modern, with 1,000 
rooms in its palatial 21 stories of air- 
conditioned comfort. 

Visitors to the city gaze with awed 
enjoyment at the beautiful new multi- 
million dollar, three-block long In- 
dependence Hall Mall which faces 
the historic buildings where the Dec- 


laration of Independence was signed 
and which houses the famed Liberty 
Bell. 

But this is only the beginning of a 
tremendous landscaping project un- 
der way to preserve many incom- 
parable Revolutionary era landmarks. 
All post-Revolution construction is 
being cleared out so that the area 
will once again be just as it was in 
1776... the site where Washington, 
Franklin, Morris, Hancock and many 
other great Americans worked and 
planned for the freedom of a new 
Nation. 

Philadelphia is more than a city 
of historic traditions. It is:a city of 
industrial might, where there are 
shipyards and a Navy Yard that 
maintains the greatest fleet on earth; 
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miles of huge industrial plants, acres 
of oil refineries, steel mills and foun- 
dries, electronics plants, heavy ma- 
chinery production operations; 
sprawling pharmaceutical laborato- 
ries and hundreds of other types of 
manufacturing and fabricating en- 
terprises. 

Its port is the largest fresh-water 
port in the world, having recently 
passed New York in total tonnage. 

In addition to the steady stream 
of tankers and freighters that shuttle 
in and out of the port, ocean-going 
liners are now making Philadelphia 
a regular stop. 

Fondly referred to as the “Cradle 
of Liberty,” it also is the cradle of 
modern medicine, with scores of 
well-equipped hospitals and medical 
centers staffed with the nation’s lead- 
ing physicians and surgeons and the 
only city with five medical schools. 

It leads, too, in the field of arts 
and sciences. The Philadelphia Mu- 


seum of Art at the end of Benjamin 
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THE FAMED LIBERTY BELL IN INDEPENDENCE HALL 





Franklin Parkway ranks with the 
finest in the world. Franklin Institute 
and the Fels Planetarium are inter- 
nationally known for their many 
scientific marvels. 


Renowned Orchestra 
The renowned Philadelphia Or- 


chestra is unanimously acclaimed by 
critics the world over as the finest. 
The Robin Hood Dell outdoor con- 
certs, which attract the best known 
names in the entertainment world, 
have become nationally famous. 

There are many other attractions 
for the visitors who come in steady 
streams, in all seasons of the year, 
to see the Liberty Bell, Independence 
Hall, Carpenters’ Hall, Betsy Ross 
House and other Revolutionary orig- 
inals. 

Many stay over to visit the United 
States Mint on Old Spring Garden 
Street, the Navy Yard, the plant 
where the atomic cannon was built; 
factories turning out jet aircraft en- 


gines, the Budd plant which produces 
for the world glistening streamlined 
railroad cars, the Baldwin Locomo- 
tive Works, and many other manu- 
facturers whose names are world 
famous, including Campbell’s Soup, 
RCA, Philco, Scott Paper and Sun 
Oil Company. 

Philadelphia is also known as a 
city of learning, with hundreds of 
primary and secondary schools, col- 
leges and universities. Its University 
of Pennsylvania is the oldest univer- 
sity in the nation. 


Need Is Cited 
For Adequate 
Credit Data 


A bank needs adequate and re- 
liable information when it extends 
credit, said Leland S. Austin, vice 
president of the National Bank of 
Commerce, San Antonio, Texas, at 
a recent dinner meeting. 

Mr. Austin stressed the importance 
of the operating statement in deter- 
mining when to give credit during a 
talk before a joint meeting of the 
Valley Bankers Association and the 
Valley Chapter of the Texas Society 
of Certified Public Accountants. 

“Too many loans are still being 
granted on the basis of just a firm’s 
balance sheet, whereas it’s the oper- 
ating statement that tells the story 
of how a bank loan is going to he 
paid,” Mr. Austin told the meeting. 


Measure of Skill 


The operating statement, he said, 
is the “mathematical interpretation 
of the policies, experience, knowl- 
edge, foresight and aggressiveness of 
the management of a business enter- 
prise. The final net profit or loss 
is the ultimate measure of the skill of 
the active management,” the group 
was told. 

Stressing the need for cooperation 
between banking and accounting, 
Mr. Austin said the banker relies on 
the CPA for adequate and reliable 
information and a professional opin- 
ion in “the form of a concise, self- 
sufficient, written certificate, or un- 
qualified opinion” of the financial 
condition of the business seeking a 
line of credit. 
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Fight Vowed 
In Illinois on 
Branch Move 


Amid talk efforts will be made to 
legalize branch banking in the state 
during the coming session of the legis- 
lature, the Illinois Bankers Associa- 
tion has warned that such a move will 
get vigorous opposition. 

The 33-member Council of Admin- 
istration of the Illinois group recently 
voted overwhelmingly to “actively 
support and implement” the Associa- 
tion’s policy of opposition to branch- 
ing, according to Howard F. Sam- 
mon, president. Illinois is one of 10 
states outlawing branching. 

How the group would act was not 
outlined, but the Council’s action 
came during a regular quarterly meet- 
ing after it was reported that State 
Representative Paul Randolph, Chi- 
cago Republican, will introduce a 
bill to legalize branch banking. Mr. 
Sammon said that what his state 
group does to stop the Randolph bill 
will depend on what the supporters do. 


Missouri Defeat 


Mr. Sammon, president of the 
Forest Park National Bank in subur- 
ban Chicago, said there was no roll 
call on the resolution and did not out- 
line what the Council meant when it 
voted to “implement” the Associa- 
tion’s anti-branch policy. 

Pro-branch factions in the state un- 
doubtedly will move cautiously in 
light of the recent vote in Missouri. 
There last November approximately 
640,000 votes were cast against a pro- 
posal to permit branch banking. 

A grass-roots state-wide effort was 
launched by independents to kill the 
measure which would have favored 
the larger banks in St. Louis and 
Kansas City. 

A University of Chicago report on 
economy in the Windy City is expect- 
ed to be used by pro-branch elements, 
who look on part of the report as a 
source of inspiration. The study dis- 
cussed imbalances in Chicago’s money 
flow and said the cause “could be the 
fact that our laws against branch 
banking have prevented the growth 
of adequate banking offices in those 
areas in which a growing share of 
income is being received.” 
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VLL LOVE YOU IN 
MAY AS I DID 
IN DECEMBER 


With one of my Christmas Clubs, you'll have proof that Santa 
loves you the year-round, 


My Clubs are always on the job. People come in to make payments 
... discover your other services ...stay on as customers. Many 
will deposit part or all their Christmas money in savings accounts. 
Then, too, my Clubs are wonderful goodwill builders. 


There are many Clubs to choose from, but 1 know Rand M€Nally’s 
Club will do a wonderful job for you. Rand M¢Nally gives you 
beautiful four-color promotional material, ad mats, shopping and mailing 
lists, coupon books, checks, and other supplies. In fact. you get 
everything you need for a successful Club that keeps growing. 


For samples and full 
information, write today to: 
Rand MCNally & Company, 
Christmas Club Division, 

405 Park Avenue, New York 22, 
Box 7600, Chicago 80. 
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Examiner Recommends 
California Merger 


The plan of Firstamerica Corpora- 
tion to merge its subsidiary with the 
California Bank of Los Angeles has 
been recommended for approval by a 
Federal Reserve Board hearing ex- 
aminer. 

Under the plan, Firstamerica would 
acquire at least 80 per cent of the 
voting shares of California Bank. The 
stock acquisition would allow the 
merger of First Western Bank and 
Trust Company, a Firstamerica sub- 
sidiary, with California Bank. 


IBA Opposed 


The hearing, held recently in San 
Francisco, headquarters of Firstamer- 
ica, was opposed by the Independent 
Bankers Association of America and 
the Independent Bankers Association 
of the Twelfth Federal Reserve Dis- 
trict. 

Appearing on behalf of the inde- 
pendent bankers was Harry J. Hard- 
ing, honorary president of the west- 
ern IBA group and president of the 
First National Bank of Pleasanton, 
Pleasanton, California. 

Firstamerica, a Delaware corpora- 
tion, was formed as a bank holding 
company as a result of the reorgan- 
ization of Transamerica. 


Act’s Provisions 


The Bank Holding Act provision 
requires Firstamerica to get approval 
of the planned merger from the Re- 
serve Board. The examiner’s ruling 
is subject to review by the seven man 
Board of Governors, which can ac- 
cept or overrule his recommenda- 
tions, 

Firstamerica’s plan would make the 
resulting company the third largest 
banking setup in California. First 
Western now ranks sixth and Cali- 
fornia Bank is fifth. 

The hearing examiner reportedly 
was told that if the merger goes 
through, Firstamerica would move 
the principal offices of its California 
subsidiary to Los Angeles. The parent 
office also would be moved from San 
Francisco to Los Angeles, it was ex- 
plained. 

The petitioning corporation said 
the president of California Bank 
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would become a board chairman of 
and chief execuiive officer of First- 
america. The bank resulting from the 
merger would become a state bank. 
Firstamerica at present owns a ma- 
jority interest in 23 banks in 11 west- 
ern states. 

During the hearing, Mr. Harding 
told the board, “The two organiza- 
tions I represent desire to express our 
opposition to approval of the applica- 
tion before you as not conforming to 
factors four and five of sections 3 (c) 
of the Bank Holding act.” 

These provide that “in determining 
whether or not to approve any ac- 
quisition or merger or consolidation 

. the board shall take into con- 
sideration: 
Cites Law 


... (4) the convenience, needs and 
welfare of the communities and the 
area concerned; and (5) whether or 
not the effect of such acquisition or 
merger or consolidation would be to 
expand the size or extent of the bank 
holding system involved beyond the 
limits consistent with adequate and 
sound banking, the public interest and 
the preservation of competition in the 
field of banking. 

First Western and California, ac- 
cording to Polk’s Bank directory both 
have assets in excess of a billion 
dollars. 

Chain Reaction 


Mr. Harding told hearing officials 
that he feared a possible chain reac- 
tion if the merger is granted. He add- 
ed... “it is extremely unlikely, 
should this application be granted, 
that other regional branch banking 
systems would sit idly by. With three 
or more large regional systems in the 
south and an equal number in the 
north, we can anticipate a mad scram- 
ble to match any competitive advan- 
tage to be derived by the applicant by 


reason of a merger. . .” 
€ 


FRUSTRATING DEXTERITY 
You can always tell a man who’s 
tight-fisted. He’s one who’s right- 
handed and keeps his money in his 
left-hand pocket. 


Suit to Bar 
Branch Is 
Reinstated 


Reinstatement for trial of a suit by 
a group of Wisconsin bankers against 
creation of a branch office of the Mar- 
shall and Ilsley bank of Milwaukee 
has been ordered. 

The state supreme court of Wis- 
consin ordered the trial reinstated 
when it overruled Judge Michael T. 
Sullivan of the circuit court, who 
had sustained a demurrer of the Mar- 
shall and IIlsley bank. The bank con- 
tended that only the State Banking 
Commissioner, rather than the courts, 
could regulate banks. 


Say Law Violated 


Those filing the suit allege that the 
state law which prohibits setting up 
new branches by banks had been vio- 
lated. The high court, in overruling 
Judge Sullivan, said it was proper for 
the trial court to decide whether the 
new branch violated the law when the 
State Banking Commissioner had re- 
fused to act. 

The Milwaukee bank had a 50-year 
old branch established before the ban 
on branch banking became law. It 
closed the branch to move operations 
to another site. 

The suit was filed by the City Bank 
and Trust Company, West Side Bank, 
Kilbourn State Bank, Lincoln State 
Bank, South Milwaukee Bank, First 
National Bank in Wauwatosa and the 
Bank Executives’ Club, a group of 
Milwaukee County bankers. 
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“Why Joe Foley, you old son of a gun! 

What are you doing in my office? Why 

didn’t my secretary tell me you were 
waiting to see me?” 
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Fabulous laces, a collection of fish- 
ing lures, a ceramics display, hun- 
dreds of books .. . 

Sounds like an art collector’s 
dream, but these treasures made up 
a recent display at the Tappan Zee 
National Bank of Nyack, New York. 


Authors on Hand 


Not only were the works on dis- 
play during the almost month-long 
event, but their originators, including 
authors, collectors, experts with a 
variety of talents drawn from Rock- 
land county, New York, also were on 
hand, as were several hundred vis- 
itors. 

Officials of the new, modern bank, 
which was built in 1955, say the ex- 
hibit is part of their policy to involve 
themselves “dynamically in the life 
of the community.” Further, they 
said, they were overwhelmed by the 
vast number of local writers when 
the list began to shape up. Almost 
every available inch of viewing space 
in the bank was put to use for the 
items, many irreplaceable. 


More Than a Bank 


Employes of the bank are by now 
“quite accustomed to balancing up 
their accounts or interviewing bor- 
rowers in a veritable art gallery, with 
onlookers browsing over their shoul- 
ders.” And officials of the bank feel 
that what they term an_ unusual 
growth in the list of depositors is in 
great part due to the warm, friendly 
feeling generated by the displays. 

The idea of a bank being more 
than just a place where people deal in 
money came about through the think- 
ing of two bank officers. George M. 
Schofield, president of the institution 
and also an architect and Frederick 
Palmer, executive vice president, saw 
in the building’s contemporary de- 
sign and full use of glass a “show- 
case which could be used to call at- 
tention to the works of the county’s 
famous creative personalities.” 


Other Exhibits 


In November, 1955, the bank gave 
its first showing, paintings by 18 
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Laces, Fishing Lures, Hundreds of Books, 
Ceramics Are Part of Unique Display 


Rockland county artists. In Septem- 
ber, 1956, it showed a collection of 
cartoons and illustrations by other 
local artists, and later “did” a col- 
lectors’ show of distinguished paint- 
ings owned by persons living in the 
county. 

Says Mr. Palmer, “In this way we 
introduced ourselves to a group of 
people who ordinarily might never 
have paid any attention to us, people 
we wanted very much to attract. It 
was a public relations idea, we felt, 
with real dimension.” 


Designed Bank 


Some of the notables who have con- 
tributed to the displays are Richard 
Wilson, Peter Martin, Edgar Snow, 
St. Clair McKelway, Katherine Cor- 
nell, Guthrie McClintic, Danton 
Walker and others. 

Mr. Schofield, the bank’s president, 





is a member of the architectural firm 
of Schofield and Colgan, and is de- 
signer of the Tappan Zee Bank. 

The latest display held by the bank 
included a comprehensive list of 
books, materials, pictures and bio- 
graphical sketches of 111 local pro- 
fessional persons. Besides more than 
300 books, there were on display 
laces from the collection of Marion 
Powys Gray, a foremost authority on 
lace; flies from the collection of 
Richard T. Salmon, trout fishing au- 
thority; pottery by Henry Varnum 
Poor, ceramic artist. 


CLASSIFIED AD 


WANTED TO PURCHASE—Control of 3 to 5 
million dollar bank. Principals only. All infor- 
mation strictly confidential. Write Box 777, 
Independent Banker, Sauk Centre, Minnesota. 

















AND FOR THE NEW YEAR... 


Our plans for 1959 emphasize the 
importance of keeping poised for 
the impact of peak loads in any of 
our manufacturing locations. Under 
normal conditions—which, for us, 
we like to think would mean evenly 
spread expansion resulting from 
evenly applied sales effort —we 
would not be concerned about peak 
loads anywhere. However, with the 
mechanized check handling program 
now picking up momentum, we 
have little control over developments 
in any single area and consequently 
new volume could be heavily con- 
centrated, 


Thus we find ourselves appraising 
our mobility with respect to facilities, 
inventories, and skilled manpower. 
What we see is reassuring, since all 
of our plants now have a cushion 
that will enable them to take on 
heavy additional business. This 
happy condition will not last long 
if our growth during the next decade 

























matches the 390% of the past decade. 
We do not contemplate such con- 
tinued growth but we do recognize 
certain explosive elements in our 
current market that could create a 
disproportionate increase in any 
one year. 


Fortunately we have, up to now, been 
able to keep things pretty much in 
balance. With the completion of our 
new Cleveland plant in April, we 
will have constructed nine new build- 
ings since the war, giving us a space 
expansion of 265%, and while this 
was supposed to wind up our build- 
ing program, it probably marks only 
an interim pause. In any event, we 
are in good shape at the present 
moment and of course the switch to 
magnetic coded checks may not 
come as fast as we anticipate, in 
which case we have surplus produc- 
tion capacity. Nevertheless, we think 
alertness should be our watchword 
as we begin this promising new year. 












E LUXE 


CHECK PRINTERS 


Manufacturing Plants at: 
CLIFTON. PAOLI, CLEVELAND, INDIANAPOLIS, CHICAGO, 
KANSAS CITY. ST. PAUL. DALLAS. CHATSWORTH 
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OFFICERS OF THE Independent Bankers 


wr 


Association of Southern California 





are shown together following the recent election during a meeting in Los Angeles. 
Seated at left is Austin W. Ehrnman, executive vice president of the First National 
Bank of Ontario and newly-elected president of the IBA of Southern California; 
right is Robert W. McGovney, president of Compton National Bank, Compton, 
renamed secretary-treasurer of the Association; standing is J. R. Pattillo, retiring 
president of the Association and vice president and trust officer of the Beverly 
Hills National Bank and Trust Company. 


Booklet Gives Advice on 
Farm Machine Upkeep 


Keeping a farm properly mechan- 
ized is a major job, requiring sound 
advance planning to insure replace- 
ment of needed equipment, the U.S. 
Department of Agriculture advises. 

Analyzing current equipment in- 
ventory carefully, as a basis for fu- 
ture buying, will help farmers avoid 
the financial hardship that may be 
caused by an unexpected need to re- 
place an exepnsive machine, the de- 
partment says. 

A new USDA Leaflet on this sub- 
ject—No. 427, “Planning Farm Ma- 
chinery Replacements”—has been 
published by USDA’s Agricultural 
Research Service. It reminds farmers 
that most machinery must be replaced 
eventually—and that waiting until it 
wears out or breaks down before mak- 
ing plans for replacement is poor 
business. Instead, farmers are advised 
to put on paper a long-range replace- 
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ment program aimed at meeting equip- 
ment needs as they arise. 
First Step 

The first step is to list the types 
and number of machines presently 
needed to run the farm. The make, 
model, purchase date, and cost should 
be recorded, along with an appraisal 
of each machine’s current value and 
probable life span. Next, the farmer 
should note the physical condition of 
each machine and estimate the prob- 
able repair costs to keep it running. 

The leaflet includes a model work- 
sheet for making such a detailed 
study and offers advice on making 
major purchases. 

Single copies of “Planning Farm 
Machinery Replacements,’ USDA 
Leaflet No. 427, may be obtained free 
from the Office of Information, U.S. 
Department of Agriculture, Washing- 
ton 25, D.C. 








So. California 
IBA Elects 
Officers for 59 


New officers of the Independent 
Bankers Association of Southern Cal- 
ifornia were elected at a recent meet- 
ing of the group in Los Angeles. 
Named president was Austin W. 
Ehrnman, executive vice president of 
the First National Bank of Ontario, 
who moved up from vice president. 

Nelson S. Chase, vice president of 
the San Diego Trust and Savings 
Bank, was named vice president of 
the Association, composed of some 
60 community-owned banks in the 
southern part of the state. 


Others Elected 


Robert W. McGovney, president of 
the Compton National Bank and past 
president of the Association, was re- 
elected secretary-treasurer. 

New directors elected at the meet- 
ing were: David N. Siebert, vice- 
president-cashier of the County Na- 
tional Bank and Trust Company of 
Santa Barbara; Fonda McCook, pres- 
ident, National City Bank of Long 
Beach; W. G. Ross, president, Gold- 
en State Bank, Bell Gardens; D. P. 
Loomis, president, San Fernando 
Valley Bank, Pacoima; W. R. Hor- 
ton, vice president, Farmers and Mer- 
chants Bank of Southern Counties, 
Garden Grove; D. R. Jamison, vice 
president, The American National 
Bank of San Bernardino, and W. 
Graham Rutherford, executive vice 
president, First National Bank of 
Vista. 

















“Want to know something? I’m a 
whole lot better on outgo than you are 
on income!” 


THE INDEPENDENT BANKER 


























Herman H. Eddy, Son of a 49’er, Retires 


After Working 64 


The gold fever was still bright in 
the new state of California when Her- 
man H. Eddy, “Dean of Santa Bar- 
bara Bankers,” was born 87 years 
ago. 

In fact, Mr. Eddy, who has just re- 
tired after serving 64 years at the 
County National Bank and Trust 
Company of Santa Barbara, was born 
on November 30, 1871, in a gold 
mining camp which was operated by 


his father, the late William M. Eddy. 


Father a 49’er 


William Eddy was a *49’er, having 
“sailed around the Horn” from New 
York during the gold rush days. He 
first settled in Nevada county at what 
was known as French Corral where 
he operated a placer gold mine. 

A year later, the elder Eddy dis- 
posed of his mining interests and 
moved to Santa Barbara where three 
years later, in 1875, he became one 
of the organizers and the first presi- 
dent of what was then called the Santa 
Barbara County Bank. It later was 
renamed County National Bank and 
Trust Company. 


Alaskan Venture 


Herman Eddy joined the bank in 
1894 after earning a bachelor of phi- 
losophy degree at the University of 
California. Four years later the 
younger Eddy and William T. Sum- 
mers, cashier of the bank were grant- 
ed a leave of absence to go to Juneau, 
capital of Alaska, where they organ- 
ized the First National Bank. They 
were absent for parts of three sum- 
mers in this pioneer venture. 

The two Californians also estab- 
lished a bank in Skagway, Alaska, for 
the main purpose of buying up gold 
dust and issuing “stateside” drafts to 
the miners. 

After this practical gold rush ven- 
ture, Mr. Eddy returned to Santa 
Barbara where he married the former 
Rosamond Meigs, who had migrated 
to California from New York City 
while still a child. The couple has 
three daughters, a son and six grand- 
children. 

Mr. Eddy recalls that when he 


joined the bank its deposits were 
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HERMAN H. EDDY 


about a quarter of a million dollars 
and it was a rare day, he says, when 
more than 25 checks were hand-post- 
ed to the ledgers. Deposits now ex- 
ceed 42 million dollars. 


Years for Same Bank 


Deposits then were of two kinds, 
either in gold or in currency. Book- 
keeping records in the bank’s vaults 
still show the two types of accounts. 
Mr. Eddy was named assistant cash- 
ier of County National in 1898 and 
in 1903 rose to cashier. In 1908 he 
was named vice president. He served 
as president from 1930 to 1947, 

In 1947 Mr. Eddy turned over some 
of the heavier duties to P. S. Belford 
and resumed the title of vice presi- 
dent. 

Three generations were on hand in 
June, 1958 when County National 
opened its first branch office in 
Montecito. Besides, Herman Eddy 
there were his son, William and his 
grandson. 

Mr. Eddy, affectionately known as 
“Mr. County National,” recalls that 
“When I started, there were only five 
employes of the bank, while now there 
are more than 110.” 





WHICH ONE IS THE 





BAD CHECK ARTIST?’ 


You can’t always tell, but you can protect (oe — \:: ar eB oe 
against loss with the St. Paul Form 24 
BANKERS BLANKET BOND y 7 ee 


with extended coverages. 
Bad checks cost American 
Businesses over Four Hundred 


Million Dollars each year. Be sure 


your bank is protected against 
loss due to forgery and other 


hazards that result in loss of profits. 


Nationwide claim service and 


extended coverages make St. Paul 


Form 24 Bankers Blanket Bond 


a top choice in bank protection. 


* All of them are — sketched from 
“Wanted” files. 
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HOME OFFICE 
111 W. Fifth Street 
St. Paul 2, Minnesota 
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1 Strong Vocee 
for 
7 Vigorous Cause 


That's 


THE INDEPENDENT BANKER 


Dedicated to perpetuation of America’s system of 


independent unit banking. 


Each month THE INDEPENDENT BANKER 


goes to 5,500 members of the In- 
dependent Bankers Association and 


more than 600 other subscribers. 








Why don’t 
YOU make 


sure you miss 





To: THE INDEPENDENT BANKER 
Sauk Centre, 
Minnesota 


YES! Send me THE INDEPENDENT BANKER beginning with the next issue. 
Put it on the basis I’m indicating with an X: 
C] Single subscription for one year (12 issues) .............220000: $ 6.00 
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Just fill out 


[_] Group subscriptions of 4 or more copies each month for 12 
months are at the rate of only $4.00 each. 
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Idea Born 11 
Years Ago 
Aids Millions 


An idea, born 11 years ago at a 
quiet luncheon is today providing 
health and accident insurance cover- 
age for more than 15 million Ameri- 
cans. 

The new “baby,” major medical 
expense insurance, came to life on 
August 2, 1948, when representatives 
of the Elfun society and the Liberty 
Mutual Insurance company met at 
Boston’s Parker house. 

The society, an association of man- 
agement employes of the General 
Electric company, was seeking pro- 
tection for its members against heavy 
medical cost. The big problem was 
that broad insurance coverage of the 
type wanted did not exist. 

But the meeting led to launching 
of a pilot health insurance plan in 
1949. The plan, soon expanded to 
include dependents and retired work- 
ers, was conceived as a supplemental 
one, designed to pick up where the 
basic hospital medical and surgical 
programs left off. 

The Elfun Plan soon spread 
throughout General Electric and in- 
dustry in general. Public acceptance 
of major medical was broad and 
rapid. 

By the end of 1957, according to a 
report of the Health Insurance coun- 
cil, 13,262,000 persons were pro- 
tected by the more than 130 insur- 
ance companies offering such _poli- 
cies. By June of this year an esti- 
mated 15 million were protected by 
some form of major medical. Bene- 
fits paid out in 1957 totaled more 
than $130.000,000. 








“Today is January 16th. January 16th. 
January 16th. January 16th. Try to 
remember it!” 


January 1959 
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IN KALAMAZOO, MICHIGAN, solid brickwork sets off the recessed glass and 


aluminum paneling of the First National Bank and Trust Company’s main lobby. 
Designed and furnished by Bank Building and Equipment Corporation of Ameri- 
ca, First National’s two-story home utilizes cantilever construction on the second 
floor to further the exterior’s contemporary styling. Below: parallel rows of soft 


ee, 





ALL ABOARD 
FOR PHILLY 


By the time this magazine reaches 
your desk, your bank should have 
received an announcement giving de- 
tails of the pre-convention trip to 
Boston and New York City. 

Otto Preus, vice president of the 
Marquette National Bank, Phila- 
delphia and Transportation Commit- 
tee chairman, says that sightseeing, 
nightclubbing and a lot of good 
fellowship will highlight the tour. 

The special train bearing conven- 
tioners will leave Minneapolis Sun- 
day evening, April 19, and Chicago 
the following day. 

Mr. Preus urges early reservations 
for the convention special. 





recessed lighting and fully carpeted lobby add to the warm atmosphere. 





West's Supply 
Of Water 
Reported Good 


A relatively good supply of water 
is seen for western states in 1959, 
reports the United States Department 
of Agriculture, after a study of exist- 
ing conditions. 

Generally abundant carryover stor- 
age in reservoirs on major streams 
of the west was reported by USDA. 
This, the agency said, holds promise 
of relatively good water supplies in 
1959. Irrigationists and other water 
users experienced another good year 
in 1958, snow survey supervisors of 
the department’s Soil Conservation 
Service report. This is the result of 
heavy snow water runoff, high stream- 
flow and good carryover storage. 
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THE EDITOR 


WHENEVER there is a vote in banking, independents 
should be in a dominant position because of their weight in 
numbers. Of the 14,111 banks in the 
nation, it is estimated that about 10,- 
000 are independents. Trouble is, 
however, that the bankers from these 
institutions don’t always pull together 
and vote their interests as independ- 
ents. The Independent Bankers Asso- 
ciation has done much to correct this, 
but more still needs to be done. We 
began thinking in these terms while 
MR. BELL wondering how independents will 
vote in a forthcoming banking election and while trying 
some second-guessing on a recent election in which the 
independents didn’t stick together as they should have. 

A letter from a Midwest banker prompted our specu- 
lation on the forthcoming election—for office in the 
American Bankers Association. The letter commented on 
the fact that Carl A. Bimson, president of the Valley 
National Bank, Phoenix, Arizona, is a candidate for the 
ABA vice presidency this year. If elected, he would be in 
line for the ABA presidency in 1960. The banker who 
wrote us noted that Mr. Bimson’s bank has 57 offices in 
Arizona. The letter commented, “Mr. Bimson certainly 
has the welfare of branch and chain banking at heart and 
would care nothing about the rights of the independents. 
It would make just as much sense to have Mr. Beise of 
the Bank of America as a candidate.” 

The letter causes us to wonder how independents will 
react to Mr. Bimson’s candidacy. He is one of the strong- 
est advocates of branch banking in the entire nation. It 
would seem that his election as vice president of the ABA 
would be an indorsement of a system of multiple banking. 

OUR SECOND-GUESSING thoughts on an election recently 
concluded centered around balloting for a Class A direc- 
tor from Group I banks on the board of the Minneapolis 
Federal Reserve Bank. Men from two big holding com- 
pany banks in Minneapolis—Northwestern National and 
First National—have had a stranglehold on that director- 
ship since 1914. 

If all independent bankers eligible to vote in the elec- 
tion had voted as independents, the winning candidate, 
would have been R. O. Bishop, president of the American 
National Bank in St. Paul. But tradition was observed in 
that the winner was John A. Moorhead, president of 
Northwestern National in Minneapolis. If only two more 
independents had voted for Mr. Bishop, the result would 
have been changed. There still is some way to go before 
independent bankers follow that fine advice, “Think . . . 
Act... BE INDEPENDENT!” 
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By HOWARD BELL 


IT’S FRAGILE 
Business is sensitive. It goes where it’s invited and 
stays where it’s well treated. 


*% oe * 


WITH THE TIME for New Year’s resolutions still with 
us and the Christmas season just past, have you come up 
with any resolutions on how you’re going to handle 
business giving next Christmas ? 

We've heard a variety of sentiments during the past 
few weeks on the practice of giving presents to valued 
customers at Christmastime. Most bankers we've talked 
to are inclined to ease up on Christmas giving. 

The trend seems to be nationwide, according to a re- 
cent piece in TIME magazine, which says that Christmas 
giving causes more headaches than Yuletide cheer and 
that the practice is on the wane—like the office Christmas 
party. 

On the wane or not, TIME estimates business- 
men spent something like 1 billion dollars on pres- 
ents for expectant clients, fellow executives, public 
officials, editors and anyone else who creeps onto 
company gift lists. Of the total, about $300 million 
went for liquor, with the rest going for gifts rang- 
ing from $2.50 puddings to $2,500 pianos. 

Another problem on Christmas giving rests with the 
recipients, who must decide where giving ends and in- 
fluence peddling begins. Former General Motors Presi- 
dent Harlow H. Curtice once sent around a memo that 
no GM man should accept a gift he cannot eat, drink or 
smoke in one day. 


PSYCHOLOGY WORKS 


A woman customer in a shoe store was difficult to fit. 
The clerk told her, “One of your feet is larger than the 
other.” She flounced out of the store. In the next store, 
a smiling clerk observed to the woman, “Did you know 
one of your feet is smaller than the other?” He sold her 
two pair of shoes. 


* ok 


WE STOPPED in a bank recently to find the employes 
talking about the office Christmas party, held the previous 
evening. Biggest yuks were over the unhappy experience 
of an office Milquetoast who turned into an amorous 
tiger after taking aboard some of the free-flowing bour- 
bon. Old Tiger had a yen for a girl who also works in 
the bank and managed it during the evening so he and 
she were the only passengers on a self-service elevator. 

The elevator impressed our hero as a perfect trysting 
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place. He turned out the light then punched the “Stop” 
button. But, worst of luck, his thumb hit the “Alarm” 
button. Instead of peace and quiet, he had a lot of ex- 
cited attention from outside the elevator, including the 
manager of the building where the party was held. Better 
luck next time, Tiger. 


SO IT GOES 
The silliest gift 
Of the lot 


Was the billfold 
Father got 


DURING the past month we called on bankers in the 
Upper Peninsula of Michigan and found a tremendous 
interest in the subject of tax equality. If that interest is 
as widespread as we believe it is and if all bankers make 
their feelings felt to their senators and representatives at 
the proper time, maybe this is the year when there will 
be some favorable action on legislation similar to the 
Curtis Bill. 

Saw a group picture in the AMERICAN BANKER recently 
of the mutual savings bankers and ABA officials who 
have been conferring on taxation at the ABA offices in 
New York. Lines under the picture started with the word 
“CO-OPERATION.” One of the participants was William 
Lyon, president of the National Association of Mutual 
Savings Banks, who in a public address prior to the 
start of the conferences declared there would be no com- 
promise on tax equality by his group. Seems to be sort 
of an unyielding attitude to take into a conference, 
doesn’t it? 


WHO KNOWS? 


In the business world, an executive knows something 
about everything, a technician knows everything about 
something and the switchboard operator knows every- 
thing about everybody. 


“ok * 


A FRIGHTENING picture of what inflation has done to 
America is drawn in a new book just published by the 
University of Michigan Bureau of Business Research. 
Titled “A Study in Liquidity,” the book says that infla- 
tion silently stole $12.5 billion in buying power from 
U.S. corporations during the years 1940 to 1952. Pro- 
fessor William A. Paton Jr., the author, analyzed the 
impact of this change on short-term monetary assets of 
52 corporations. 

On the average, the 52 companies lost buying power 
at the rate of five per cent annually. Professor Paton 
notes, “This is a loss that is given no recognition within 
the framework of conventional accounting,” which as- 
sumes stable purchasing power for the dollar. 


* k & 


NICE OR NOXIOUS? 


The trouble with handing ourselves a bouquet is that 
the flowers usually look like weeds to the other person. 


January 1959 


ED WIMMER, vice president of the National Federation 
of Independent Business, is one of the most prescient 
commentators we know. We particularly enjoyed a recent 
column he did dealing with the jet age and bigness, so 
we're passing along his observations to you. 

Two years ago this column warned commercial airlines 
and their passengers, that “too much emphasis on size 
and speed,” would result in no profit operations even with 
greatly increased fares. We also predicted the govern- 
ment would have to spend hundreds of millions of 
dollars in subsidies to save the airlines from bank- 
ruptcy—if the big jets are “put into domestic operation 
before bigger airport facilities and proper financing is 
assured.” 

Our proposals were that jets carrying more than 80 
passengers should be confined to overseas operation 
until domestic air traffic controls, airport facilities, fi- 
nancing and other problems were nearer solution. We 
said the huge cost of operating and servicing the giant 
jeis should not be borne by the government or passengers 
of smaller and slower aircraft, but should be paid by 
those who use such high-speed transportation. When 
you rent an automobile, you pay a much higher rate for 
a Cadillac than you do for a lesser car, and that is the 
way it should be. 

Since the big jets hit the drawing board, airlines 
have fought for fare increases, more government 
subsidies and more flexible labor contracts, and 
now the return flight discounts have been taken 
off and “family” rates upped by major airlines. 
All this and much more to come is too high a 
price for the majority of air passengers to pay for 
“600 miles per hour at 40,000 feet altitudes”— 
for those few who benefit from such speed. 

As to government subsidies, it is now clear that pri- 
vately operated airlines in the U.S. cannot compete with 
foreign competitors who are financed by their govern- 
ments, without federal support. The enormous costs of 
preparing domestic airports to handle and control the 
big jets must be borne partly by the government; con- 
tinuously placing other forms of paid travel at greater 
disadvantage. 

The jet age was bound to come, but just as we regula- 
ted the size of trucks and speed of cars and trains, we 
should have had some restrictions on the size and speed 
of air giants. What we have, I think, is a clear case of 
too much bigness, coming too fast; a disease that has 
almost every industry in America in its deadly grip. 

Whether it is supermarkets, steel mills, unions, airlines, 
insurance, milk or banks, the goal seems to be giantism 
at any cost. The cost of turning the American dream into 
the nightmare predicted by Karl Marx. 


* kx 


GOLDEN HOURS 
The hours we waste are golden hours 
And stand for money lost, 
For every idle minute spent 
We have to meet the cost. 
The man who wastes two hours a day 
Has hindered his career, 
And shortened up his working time 
Six hundred hours per year. 


Page 19 








Budget Must 
Be Balanced, 


ABA Warns 


Balance the budget through a cut 
in spending and if necessary through 
increased taxes. This is essential to 
strengthen the confidence at home 
and abroad in the future value of the 
dollar, the Economic Policy Commis- 
sion of the American Bankers Asso- 
ciation asserts. 

In a recent statement the EPC 
further warned that “unless sensible 
decisions are arrived at soon, the 
budget threatens to get out of con- 
trol.” It cited the “ominous possi- 
bility” that the government may con- 
tinue to operate in the red during fis- 
cal 1960 even if production and em- 
ployment reach high levels. 


Serious Threat 


“This is not just another budgetary 
crisis, nor is it a matter of making 
a fetish of a balanced budget. The 
ABA unit warned, “Our fiscal situa- 
tion has now become a serious infla- 
tionary threat to our economy.” It 
called for “prompt action to strength- 
en confidence both here and abroad 
in the future value of the dollar.” 

“Moreover, continued deficit spend- 
ing by the United States would set a 
poor example indeed for other na- 
tions whose economic stability is of 
important concern to us. It would 
work against our efforts to promote 
the economic strength of the free 
world.” 


Need Firm Hand 


The commission called for the gov- 
ernment to set a good example to 
other nations of the world by demon- 
strating right now its firm determina- 
tion to keep our national finances 
under control. It added,“ Unless pros- 
pective expenditures can be appre- 
ciably cut, there is no assurance that 
budget receipts under current tax 
rates will bring about a budget bal- 
ance in fiscal 1960.” 

The commission stated further, 
“There is no easy solution to our 
budget problem. The tax burden is 
already heavy, and we know from 
past experience how hard it is to 
curb governmental expenditures. 
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‘Independent Since 1883' 
Boasts Bank in Oregon 


The slogan, “Independent Since 
1883,” is a source of pride and a 
matter of history for the First Na- 
tional Bank of McMinnville, Oregon, 
now going into its 76th year. 

The third oldest bank in the state 
of Oregon, it is the oldest financial in- 
stitution in the state to remain un- 
changed by merger or consolidation. 


Rugged Pioneer 

Founder of the bank was a rugged 
pioneer of the west, Jacob Wortman, 
and his sons. This was part of the 
story told to the public when the bank 
observed its 75th anniversary in De- 
cember. 

A souvenir bill clip was mailed to 
the bank’s 3,800 customers with an 
attractive announcement of the dia- 
mond anniversary. According to 
James H. Stanard, vice president, the 
mailed pieces were well received and 
served a better purpose than an open 
house, which could not draw all the 
customers. 

Editorial Tribute 

An editorial in the News-Register, 
semi-weekly published in McMinn- 
ville, paid tribute to the Wortman 


family and founders of the Oregon 


Raise Taxes 


“If, however, the administration 
and the congress are unable or un- 
willing to hold expenditures down to 
the level of realistically estimated rev- 
enues for fiscal 1960, then revenues 
should be increased to cover ex- 
penditures—in other words, taxes 
should be raised. This, of course, 
would be painful, but far less pain- 
ful than the consequences of con- 
tinued deficit spending. 

“If higher taxes must be resorted 
to, it will not be an easy matter to 
decide where to go for additional 
revenues. With taxes at such high 
levels, increases in some areas would 
be relatively unproductive and might 
do more harm than good. In general, 
it seems plain that any tax increase 
today should be broadly based.” 

The report concluded, “The months 
ahead will reveal whether or not we 
as a nation are capable of performing 


bank. Quoting from the “History of 
the Wortman Family in Oregon,” the 
editorial said “The story begins when 
Jacob Wortman, his wife Eliza and 
baby John left Carlisle, lowa, to cross 
the plains to Oregon in March, 1852. 

“Jake Wortman walked every foot 
of the way ... and Eliza over half 
of the way carrying her one-year-old 
baby in her arms .. .” 


Town Makes Bid 


Through hard work the family 
prospered and later owned two stores 
which they sold for $50,000 and 
looked for a place to start a bank. 
Rebuffed by one community, they 
were finally invited by a McMinnville 
delegation to locate the bank there, 
which they did on December 3, 1883. 

The fifth generation is now actively 
directing the bank. 

First National competes in Mc- 
Minnville with a branch of the United 
States Bank of Portland. McMinnville 
has a population of 6,500. 

Officers of the bank are Frank 
Wortman, president; Ralph Wortman 
and Stanard, vice presidents; John 
Wortman, cashier, and T. A. Gunness, 
assistant cashier. 


the arduous task of putting our finan- 
cial house in order. This will be an 
exacting test for American democra- 


” 


cy. 


Milk Production, 
Use to Balance 


A balance in production and use 
of milk and milk products is ex- 
pected during the current year, ac- 
cording to a report of the United 
States Department of Agriculture. 

Milk output was down slightly in 
1958 after rising in each of the 
last five years and a small in- 
crease is expected in the current year. 
On the other hand, says USDA, with 
expansion in consumer incomes like- 
ly, total consumption of milk prod- 
ucts will increase in line with popu- 
lation. 
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Washington, D. C.—Dates for 
the eighth annual resident session of 
the School of Consumer Banking, to 
be held at the University of Virginia, 
Charlottesville, have been set and ap- 
plications are being accepted. 

The school will be held August 9 
through 21. according to Robert A. 
Fischer, director, in Washington. 
The school, established in 1952 by 
the Consumer Bankers Association, 
has gained national recognition. Any 
bank is eligible for enrollment. Ap- 
plicants are asked to write to the 
Registrar at 840 Washington Build- 
ing, Washington 5, D. C. 


Inglewood, Calif.—His serv- 
ice in behalf of California banking 
and independent banking in particu- 
lar have won a 
citation for M. P. 
Illitch, chairman 
of the Southwest 
Bank of Ingle- 
wood, and presi- 
dent of the Inde- 
pendent Com- 
munity Banks. 
William A. Bur- 
kett, superintend- 
ent of banks in California and presi- 
dent of the National Association of 
Supervisors of State Banks, present- 
ed the award during a meeting of 
the Independent Community Banks 
of California. 

The citation said: 

“In recognition of outstanding 
public service to the State of Cali- 
fornia in the field of banking and 
for leadership and efforts on behalf 
of independent banks and of the dual 
banking system for the continued 
growth and stability of our national 
economy under our American Free 
Enterprise system.” 
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Dallas, Texas—A_ businessman 
has been elected a director of the 
Federal Reserve Bank of Dallas and 
a banker has been re-elected, in re- 
cent action announced by Robert J. 
Smith, chairman of the board of 
the Federal Reserve Bank. 


H. B. Zachry, president and chair- 
man of the board of H. B. Zachry 
Company of San Antonio, has been 
elected in Group I as a Class B 
director and J. Edd McLaughlin, 
president of Security State Bank and 
Trust Company of Ralls, has been 
re-elecied a Class A director of the 
bank. Each will serve a three year 
term which began on January 1. 

Mr. Zachry formed the construc- 
tion firm of H. B. Zachry Company, 
which has developed into one of the 
major construction companies in the 
United States, shortly after receiving 
his degree in civil engineering from 
Texas A. & M. College in 1922. He 
has organized and directs several 
subsidiary and affiliated companies 
in San Antonio, Laredo, and Austin, 
Texas. In 1940 he was the National 
President of Associated General Con- 
tractors of America and is presently 
a member of the Board of Directors 
of Texas A. & M. College. 

Mr. McLaughlin has been active 
in the banking field throughout his 
business career. He has served as 
officer and director of the Security 
State Bank & Trust Company, Ralls, 
Texas, since its establishment in 
1912 and is now its president. For 
many years he has served as joint 
proprietor and executive of “The Mc- 
Laughlins,” which has large land 
holdings and investments, and owns 
and operates extensive farming and 
other properties. He serves in vari- 
ous capacities in several financial, 
fraternal, and religious organizations 
and participates actively in the civic 
life of his community. 


Chicago, Illinois — Transfer of 
$500,000 from undivided profits to 
the surplus account of the Chicago 
National Bank has been approved by 
the board of directors. In announc- 
ing the transfer, Board Chairman 
Lester Armour said the bank’s capi- 
tal and surplus now is $7 million. 


Hopkinsville, Kentucky—A 50 
per cent stock dividend has been ap- 
proved for First-City Bank and 
Trust Company here by the board 
of directors. The stock dividend will 
be effected by the transfer of 
$100,000 from undivided profits to 
capital stock. This increases the capi- 
tal to $300,000 with surplus remain- 
ing at $400,000 and leaves undivided 
profits and reserves in excess of 
$250,000, officials said. Capital funds 
will be about $1 million. 


Dallas, Texas—Republic Nation- 
al Bank of Dallas has elected Algur 
H. Meadows, prominent Dallas oil- 
man and civic leader a member of 
the board of direciors, it is an- 
nounced by Karl Hoblitzelle, chair- 
man of the board. 

Mr. Meadows is president and 
chairman of the board of General 
American Oil Company of Texas. He 
also is president of Fargo Oils, Limit- 
ed and is a director of the Independ- 
ent Petroleum Association of Amer- 
ica, the Mercantile Security Life In- 
surance Company and is a member 
of the Valdebro Commission, Madrid, 
Spain. 
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St. Louis, Missouri—Two men 
have been added to the sales staff 
of Bank Building and Equipment 
Corporation, one here and the other 


in Chicago, Illinois. Fred W. Neu- 





MR. GILBERT 


MR. NEUBAUER 


bauer has joined the Chicago sales 
staff of the firm and Harold M. Gil- 
bert has joined the Midwestern Sales 
Division in St. Louis. 

Mr. Neubauer is a 1939 graduate 
of the Illinois Institute of Technology 
in civil engineering and has, except 
for time in service, devoted his efforts 
to field engineering and consulting. 
He formerly was consulting engineer 
for the Illinois Clay Products Com- 
pany and has served as engineering 
consultant on many construction pro- 
jects. He lives in Aurora, Illinois. 

Mr. Gilbert is a graduate of Wash- 
ington University and a former grad- 
uate instructor in finance and econ- 
omics at that institution. Most re- 
cently he was associated with Long- 
street-Abbott and Company, where 
he worked for the last eight years 
as an account executive. He lives in 
St. Louis, Missouri. 


Dallas, Texas—Hal S. Robinson, 
recently named assistant vice presi- 
dent of the Republic National Bank 
of Dallas, has been named head of 
the Travelers Check Division of the 
Bank, James W. Aston, president, an- 
nounces. A native of Richmond, 
Utah, Mr. Robinson at the time of 
his election to Republic’s staff was 
with the American Express Company 
in Dallas. ’ 





BOUGHT 
and SOLD 


BANK 


All Negotiations Confidential 


A NATIONAL CLEARING HOUSE 


FOR EXPERIENCED BANK EXECUTIVES 
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San Diego, California—Promo- 
tion of two San Diego Trust and Sav- 
ings Bank executives has been an- 
nounced by J. W. Sefton, Jr., presi- 
dent. 

Floyd Wilkins, Jr., has been elec- 
ted to assistant vice president and 
trust officer and Stanley W. Miller 
has been promoted from assistant 
trust officer to trust officer. 

Mr. Wilkins joined the Trust and 
Savings bank in April of 1958 and 
is in charge of the estate and court 
trust section of the Trust Department. 
He is a graduate of the University 
of California at Berkeley and before 
joining the bank had been associated 
with a law firm. 

Mr. Miller is in charge of the 
private trust section of the bank 
and is a graduate of Stanford Uni- 
versity. He joined San Diego’s Bank 
Trust Department in 1941 after 12 
years experience in all banking de- 
partments. 


Minneapolis, Minnesota — 
Richard C. Raguse has been appoint- 
ed instalment loan officer at Mar- 
quette National 
Bank of Minne- 
apolis, Carl R. 
Pohlad, presi- 
dent announces. 
Mr. Raguse has 
been associated 
with the bank 
for the last three 
years and for- 
merly was a 
member of the instalment loan de- 
partment. He was on the staff of 
the Minnesota Federal Savings and 
Loan Association before joining Mar- 
quette. Mr. Raguse is a 1950 grad- 
uate of Concordia High school of 
St. Paul and served with the U. S. 
Army training command at Fort 
Campbell, Kentucky. 





MR. RAGUSE 


Wichita, Kansas — Surplus of 
the Union Stock Yards National 
Bank was increased by $50,000 in 
recent action of the board of di- 
rectors in a transfer of funds from 
the undivided profits account. The 
bank has increased total deposits 
since July by 20 per cent. A new 
municipal bond investment depart- 
ment was started recently. 





Louisville, Kentucky—Two 
men have been named to the board 
of directors of the Citizens Fidelity 
Bank and Trust Company. Elected 
were P. Booker Robinson, executive 





MR. ROBINSON 


MR. CUTCHINS 


vice president of Citizens Fidelity, 
and William S. Cutchins, Brown and 
Williamson Tobacco Corporation 
president. 

The two fill vacancies created by 
the death of Menefee Wirgman and 
the retirement of Emery M. Lewis. 

Mr. Robinson was named vice 
president of the bank in January 
last year. He was formerly a vice 
president of the Liberty National 
Bank and Trust Company here. 


San Francisco, California—A 
number of promotions among staff 
members of The Bank of California, 
N. A., have been announced by El- 
liott McAllister, chairman of the 
board. At the San Francisco head 
office, Robert L. Cox was named 
assistant vice president; Fred D. Ben- 
nett and William E. Whisten, trust 
officers; Thomas B. Shaw advanced 
to assistant cashier and J. Rowell 
Jackson to assistant comptroller. 

Named to the staff of the new 
Sacramento office, which opened for 
business early in January, are John 
E. Miller, manager, with Benjamin 
F. Greenough and Melvin H. Gott, 
assistant cashiers. Assistant manag- 
ers at the Bank’s Auburn office are 
Herbert S. Clegg, Jr., and Charles 
A. Hayden; at the Modesto office, 
Wayne E. Lucas; at the Portland, 
Oregon office, Franklin B. Stenger 
and Richard Wells, and at the San 
Leandro office, Fred Hallberg. 

New assistant cashiers are William 
T. McLean, Oakland office; Paul 
Revelle, Jr., Portland office; George 
W. Landers and Sverre Pedersen, 
both at the Tacoma, Washington, of- 
fice; Paul J. Tomchick, also of the 
Tacoma office, was advanced to as- 
sistant trust officer. 
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Chicago, Illinois—Death of Roy 
E. Kileen, vice president in charge 
of the Correspondent Banking Divi- 
sion of LaSalle National Bank of 
Chicago has been announced. 

Mr. Kileen died suddenly on No- 
vember 28 in his home in the Bever- 
ly Hills section of Chicago. He join- 
ed LaSalle in 1948 and traveled the 
states of Wisconsin and Illinois for 
the bank. He had been in banking 
for some 30 years, serving with two 
other midwest banks before joining 
LaSalle. From 1929 to 1935, Mr. 
Kileen served as bank examiner for 
the state of Wisconsin. 

Surviving are his widow, Mrs. 
Helen B. Kileen and a son, Michael 
B. Burial services were held in Ber- 
lin, Wisconsin. 


Grand Rapids, Michigan—Mar- 
tin E. Lillie, general vice president 
of Old Kent Bank and Trust Com- 
pany of Grand Rapids has retired 
after more than 37 years of service 
with the city’s oldest bank. 

Mr. Lillie joined the bank in 1921 
and in 1935 became manager of its 
credit department. In 1940 he was 
made an assistant cashier and three 
years later was appointed vice presi- 
dent. He rose to senior vice presi- 
dent of the banking division in 1956 
and since the consolidation of the 
firm with Peoples National Bank 
this year, he has been general vice 
president. 

Besides his banking interests, Mr. 
Lillie has been active in Grand Rap- 
ids business, civic, welfare and 
church groups. On retirement, Mr. 
and Mrs. Lillie plan to maintain 
their home in Grand Rapids but will 
spend a part of their time at their 
winter home in St. Petersburg, Flor- 
ida, where he will follow his hobbies 
of golfing and fishing. 
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Chicago, Illinois—New trust of- 
ficer of the National Boulevard Bank 
of Chicago is Marshall A. Warshauer, 
according to an announcement of O. 
Paul Decker, president. The action 
was recently taken by the Board of 
Directors. 

Mr. Warshauer has been assistant 
trust officer of the bank since May 
of 1957 and before that time was 
associated with American National 
Bank and Trust Company. 
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THOUSANDS OF DOLLARS were counted at Marquette National Bank of Min- 


neapolis recently at the conclusion of a drive for funds by the Minnesota Association 
for Retarded Children. The collecting and tallying continued at the bank for three 
days. Ward and suburban chairman for the drive entered Marquette under police 
escort to deposit the money collected by about 8,000 volunteer solicitors. The 
funds were counted by Marquette employes. Money collected during the “Friend- 
ship Day” drive will help finance research, counselling of parents and improved 
methods of care, training, recreation and education for retarded children of the 
state. Shown here counting drive funds are Miss Berma Cooper and Earl Runyan. 


Wyandotte, Michigan—A long- 
time Wyandotie banker, J. Ralph 
Wagner, has been named executive 
vice president of the Bank of Dear- 
born, Michigan. 

Mr. Wagner is a native of Wyan- 
dotte and was vice president and 
cashier of the National Bank of 
Wyandotte. He is a graduate in Com- 
mercial Banking and Investments of 
the Rutgers University Graduate 
School of Banking and also is a 
graduate of the American Institute 
of Banking. 

Mr. Wagner joined the Wyandotte 
Bank when it first opened in 1933 
and served as assistant cashier, cash- 
ier and vice president. He was presi- 
dent of the Detroit Chapter of the 
AIB and a member of the National 
Executive Council of the AIB, and 
has served with other state and na- 
tional bankers’ groups. Mr. Wagner 
also has been active in civic affairs of 
his community. 


Greenfield, Illinois — Gordon 
Hinde, formerly assistant cashier of 
the Richardson County Bank, Falls 
City, Nebraska, has accepted the po- 
sition of cashier and manager of the 
Farmers State Bank here. 





New York City—Jehn A. Mur- 
phy has been named manager of the 
8 West 48th street office of the Trade 

“gases §6Bank and Trust 
Company, Henry 
L. Schenk, presi- 
dent, announces. 
Mr. Murphy, 
who succeeds the 
late Herman G. 
Cooperman to 
the post, joined 
Trade Bank as 
assistant vice 
president in 1950 after nearly 20 
years of service with the old Corn 
Exchange Bank. He began his career 
in banking in 1922 when he went 
to work for the old Colonial Bank. 
He has a bachelor of arts degree 
from Fordham University. 
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Chicago, Illinois — Harold F. 
Roach, cashier of the South Shore 
National Bank of Chicago, has 
joined the National Association of 
Bank Auditors and Comptrollers Re- 
search Institute as a specialist in bank 
operations. Announcement was made 
by Franklin D. Price, chairman of the 
NABAC Research Institute Trustees. 
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RESIDENTS OF Mobile, Alabama, are able to see the new American National 
Bank building there take shape and at the same time get a good idea of what 
the finished product, silhouetted atop the billboard, will look like. Note the slo- 
gan, “Designed with Mobile in Mind.” Officials of the bank said the same copy 
was used on the bank’s billboards at other locations, to keep the project alive 


in the minds of the public. 


Louisville, Kentucky—Title of 
“Man of the Year” has been be- 
stowed upon Lee P. Miller, president 
of the American Bankers Association, 
by the Advertis- 
ing Club of 
Louisville, his 
home town. Mr. 
Miller is presi- 
dent of Louis- 
ville’s Citizens 
Fidelity Bank 
and Trust Com- 
pany. In present- 
ing the award, 
the club spokesman said Mr. Miller’s 
selection was in appreciation not 
only for his achievements in finance 
but largely for his activities in com- 
munity projects. 

Besides being president of the 
local bank, it was noted, he is com- 
missioner of Louisville’s Sinking 
Fund, has spearheaded several civic 
improvement fund drives, has head- 
ed the Kentucky Chapter of Arthritis 
and Rheumatism Foundation, has 
been a director of both the Louisville 
and Kentucky Chambers of Com- 
merce, Masonic Widows and Or- 
phans Home, is chairman of the Uni- 
versity of Louisville board of trus- 
tees and holds the No. 1 member- 
ship card in the University of Louis- 
ville Associates. 


MR. MILLER 
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Sumas, Washington — Control- 
ling interest in the Bank of Sumas 
has been sold to two men, it is an- 
nounced by J. W. Langley, who has 
headed the bank for the last 25 
years. Mr. Langley plans to continue 
working in the bank until March 1. 

Sale of the institution was made 
to Lewis Hovde and William Leen- 
ders, both formerly of Sumas, and 
lately associated with the National 
Bank of Commerce branch at Mt. 
Vernon, Washington. 

Mr. Langley has been a Sumas 
resident since 1934 when he aided 
in reorganizing the bank. The bank 
was established in 1902. 


Chicago, Illinois—Don G. Tosch 
has been appointed to the Corres- 
pondent Division of the American 
National Bank and Trust Company 
of Chicago and will be responsible 
for servicing correspondent banks in 
the states of Indiana and Ohio. He 
also will service those in the Metro- 
politan Chicago district. 

Before joining American National, 
Mr. Tosch was a vice president of 
Scarborough and Company, where 
his duties included extensive sales 
work in Chicago. He currently is a 
director of Suburban Metalcraft, Inc. 
of Des Plaines. 


Chicago, Illinois—John H. Klug, 
vice president and cashier of the 
American National Bank and Trust 
Company of Chicago, died early in 
December, it is announced. He had 
been ill for several months. 

Mr. Klug, a distinguished figure in 
banking, was born in Louisville, Ken- 
tucky. His first job was with the Na- 
tional Bank of Kentucky. He moved 
to Chicago in 1932 and was appoin- 
ted comptroller of American Nation- 
al. His advance in the bank was con- 
stant and he became cashier in 1946 
and vice president and cashier in 
1949, 

A recognized authority in financial 
circles, Mr. Klug held many offices. 
He served as president of the Chi- 
cago Chapter of the Association of 
Bank Auditors and Comptrollers and 
District 1 of the Illinois Bankers As- 
sociation. He also was active in the 
American Institute of Banking, Con- 
trollers Institute of America, the 
American Bankers Association, Bank- 
ers Club of Chicago and the Chicago 
Executives Club. 

In addition, he served as director 
of the Bank-Share Owners Advisory 
League and the American National 
Safe Deposit Company. He was a 
trustee of the American National Pen- 
sion Trust and the American National 
Bank and Trust Company of Chicago 
Foundation. 

Surviving are his widow and four 
children, including two daughters, 
Mrs. George Fanning and Mrs. Theo- 
dore Harris and two sons, Robert 
and Larry. 
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Dallas, Texas—Recommenda- 
tion to increase capital and surplus 
of the First National Bank in Dallas 
by $8,900,000 has been approved by 
directors, President Ben H. Wooten 
announced, 

The increase will be effected by 
sale of 290,000 new shares of First 
National common stock. Approval of 
the increase in the bank’s capital and 
surplus brings the total to $60 million 
—$26 million in capital and $34 
million in surplus. 

The capital increase approved by 
the stockholders is First National’s 
seventh since 1950 when capital struc- 
ture totaled $15 million and when 
150,000 shares were issued. No stock 
was sold in 1957 but a stock dividend 
of 110,000 shares was declared from 
earnings. 
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Beverly Hills, California — 
Sixty-five years of combined service 
by two officials of the Beverly Hills 
National Bank was recognized re- 
cently in an anniversary celebration. 

Those honored were Garnett J. 
Brooks, senior vice president who 
has been with the bank for 35 years, 
and Robert S. Beasley, president, on 
the occasion of his 30th anniversary 
with the institution. 

Mr. Beasley is a graduate of the 
University of California at Los An- 
geles and Harvard Business School 
and served with the bank for 20 
years before being elected president 
in 1948. He is a past president of 
the Independent Bankers Association 
of the i2th Federal Reserve District. 

Mr. Brooks joined the staff of 
Beverly Hills National when it had 
a staff of four persons. He was elec- 
ted senior vice president in 1949, 


Detroit, Michigan — Retirement 
of Henry J. (Dan) Boone, editor of 
Burroughs Clearing House Magazine, 
has been announced by officials of 
Burroughs Corporation, publishers 
of the magazine. 

Mr. Boone, succeeded by Senior 
Editor Harry V. Odle, has served 
the magazine for 34 years. He has 
been editor since 1933 and joined 
the staff of the business magazine 
in 1924. 

Mr. Odle, who has shared in the 
editorial direction of the magazine 
since 1938, joined Burroughs as a 
business writer in 1936. He is a 1930 
graduate of the University of Michi- 
gan’s School of Journalism and spent 
several years as a news reporter be- 
fore joining Burroughs. 
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“How many annums have you been 
with us, Jeffries?” 
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A NEW HOME, modern, yet functional, has been approved by the board of 
directors of the State Bank of East Moline, Illinois. The architect’s sketch, above, 
shows how the new structure will look when it is built later this year at a cost 
of about $335,000. The bank will be 64 by 105 feet and will consist of a base- 


ment, main floor and mezzanine. Included will be three drive-in banking 


windows and day and night depositories. 





Victoria, Texas—A $1,400,000 
four-story expansion of the Victoria 
Bank and Trust Company has been 
authorized and architects are draw- 
ing up final plans. Contracts proba- 
bly will be let in May or June, D. R. 
Blackburn, president, announced. 

The expansion will add 55 feet to 
the front of the bank and will mean 
that more than 14,000 square feet 
of floor space will be added on the 
ground floor and mezzanine. Three 
stories of additional office space will 
be constructed above the new bank- 
ing facilities. 

The Board of Directors also voted 
to recommend a 25 per cent stock 
dividend. The result would be to 
make the capital structure of the 
bank $2,500,000 and surplus $3 mil- 
lion. 

* 


Minneapolis, Minnesota—FE. S. 
(Ed) Jones associated with the Mar- 
quette National Bank of Minneapo- 
lis for the last 38 years, was recently 
honored by co-workers on his 80th 
birthday. He is vice president of 
the institution. 

Mr. Jones was born in Ontario, 
Canada, and has lived in Minneapo- 
lis since he was 21. With the excep- 
tion of six years as manager of the 
Hotel Leamington in Minneapolis, he 
has spent his entire adult life in the 
banking field. The aged banker has 
several “firsts” to his credit and 
helped establish the first club rooms 
for the Minneapolis chapter of the 
American Institute of Banking when 
he was president of the organization 
in 1908. He also is a charter mem- 
ber of the Exchequer Club and of 
the Minnesota chapter of the Robert 
Morris Associates. 








St. Paul, Minnesota — Action 
has been taken to increase the sur- 
plus account of the American Nation- 
al. Bank from $2,500,000 to $3,- 
500,000 by trans- 
fer of a million 
dollars from un- 
divided profits, 
it is announced 
by Rollin O. 
Bishop, presi- 
dent. 

“This increases 
the capital and 
surplus to $6 mil- 
lion,” Mr. Bishop said. Also an- 
nounced was the promotion of G. 
Reed Macomber from assistant vice 
president to vice president in charge 
of business development. Mr. 
Macomber, former vice president and 
member of the board of directors 
of the Richfield State Bank, joined 
the staff of the American National 
in September, 1957. 
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Harrisburg, Pennsylvania — 
Pennsylvania Bankers will hold their 
65th annual convention in Atlantic 
City during four days in May, it has 
been announced by Howard T. 
Hardie, Convention Committee chair- 
man and vice president of The Union 


National Bank of Pittsburgh. 


Official dates of the PBA annual 
convention are May 24 through 27. 
First day will be set aside for regis- 
tration with an entertainment pro- 


gram scheduled for that evening, Mr. 
Hardie said. 


Among highlights will be the an- 
nual PBA golf tournament and a 
fashion show for women. 
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Tomah, Wisconsin—His service 
to banking during the last 50 years 
won recognition for Frank H. Drew, 
president of the 
Bank of Tomah, 
in recent events. 
Mr. Drew was 
honored at a din- 
ner party most 
recently with 
stockholders of 
the bank, em- 
ployes and a few 
close friends in 
attendance. During the evening Mr. 
Drew’s years in banking were re- 
viewed and he was cited by the 
speaker for his “high standards and 
ideals,” 

The Tomah banker has taken an 
active part in county and state bank- 
ing associations, holding several im- 
portant offices. 

Last June he was honored by the 
Wisconsin Bankers Association and 
was presented with a Fifty Year 
Certificate and made a life member 
of the Association. 
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Chicago, Illinois—Talks will be 
given by leaders in banking, in- 
dustry, business, government and the 
press during the Eleventh National 
Credit Conference of the American 
Bankers Association here on Janu- 
ary 22 and 23. 

Attending the conference will be 
bankers who hold executive positions 
in the credit field. 

The conference will provide an op- 
portunity for credit men from all 
parts of the nation to exchange ideas 
and information and to appraise the 
business outlook. The conference is 
held under auspices of the ABA 
Credit Policy Commission, William 
F. Kelly, chairman. 

Mr. Kelly is president of the First 
Pennsylvania Banking and Trust 
Company of Philadelphia, Pennsyl- 
vania. 

Included among the speakers will 
be Lee P. Miller, president of the 
ABA and president of the Citizens 
Fidelity Bank and Trust Company 
of Louisville, Kentucky. 

Other speakers who will be heard 
are Charles H. Kellstadt, president of 
Sears, Roebuck and Company of Chi- 
cago, Illinois, and James A. Linen, 
publisher of Time Magazine, New 
York. 
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| Practical Public Relations 
Bank’s ‘Merry Christmas’ 


Sisseton, South Dakota—The Roberts County National Bank said its 
“Merry Christmas” in a different way in December and gave churches of the 
community a helping hand. 

Sharing in a special gift plan of the bank were checking account customers 
and the church of their choice. Bank patrons were given a special gift certificate 
for $1 which was enclosed with November statements. 

Imprinted on the certificate was this message: 

“The officers and directors of the Roberts County National Bank at this 
season of the year wish to extend their most sincere wishes for an especially 
Merry Christmas and Successful New Year. 

“Recognizing the important part our churches play in making our com- 
munities a better place in which to live and work, the Roberts County National 
Bank asks that you deposit this certificate in the collection plate of the church 
of your own choice. Each church may present collected certificates at this 
bank where they will be redeemed for $1.00 each.” 

Church treasurers were asked to endorse the certificates before presenting 
them for payment. Nearly 2,000 were distributed by the bank. Officers of the 
bank said the “steady growth of many fine churches and their spiritual in- 
fluence in building a Christian community was the reason for the special 
gift idea.” 

e 


Bank Invests in Scholars 


Kansas City, Kansas—Funds formerly spent on Christmas gifts for 
friends and customers of the Security National Bank here now are invested in 
the future of young Kansans in the form of scholarships. The bank established 
in 1956 an annual scholarship of $2,000 in the University of Kansas Business 
school for young men planning to major in banking and finance. 

The scholarship is paid on the basis of $500 a year for four years of 
undergraduate study at the university, at Manhattan. Thus, there can be as 
many as four awards each year with each having a full value of $2,000. At 
present there are two scholarship students studying under the plan. 

Recipients are selected by a committee of three staff members of the uni- 
versity. Selections are made on basis of financial need, high school academic 
record, indicated success as a student, and leadership. Maurice L. Breidenthal, 
president of the bank, said at the time the program was set up, he felt it was 
entirely inadequate to give only Christmas gifts and he had been searching 
for a project that would more fully express gratitude to bank friends. 


Savings Umbrella for Rainy Day 


Chicago, Illinois—Chicagoans were urged to “Save for a Rainy Day” 
and at the same time win an umbrella as La Salle National Bank conducted a 
savings campaign among residents of the windy city. 

During the drive each new savings customer received the umbrella of his 
choice. Included were styles for men, women, boys and girls. To get the um- 
brella new accounts had to be opened with at least $5 and it was stipulated 
that within 12 calendar months the balance must be at least $50. 

If the account closes or does not reach the prescribed minimum amount 
within a year, the bank reserves the right to charge the savings account a nom- 
inal sum to cover its costs, it was explained. Results of the compaign have been 
gratifying, according to President Harold Meidell. A normal month’s new ac- 
count activity was achieved in the first two or three days of the campaign, he 
said. 
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“BEFORE” and “after” photos dem- 
onstrate the dramatic changes in ex- 
terior appearance accomplished by re- 
modeling the First National Bank of 
Crystal Falls, Michigan. Removal of 
the concrete pillars, a landmark in the 
city for 50 years, made it possible to 
extend the front of the building fur- 
ther toward the sidewalk. Plate glass 
windows with stainless steel edging and 
face brick were utilized to produce a 
modern, functional front. The interior 
was completely redone, too, from floor 
to ceiling. Ornate stained hardwood 
and marble slabs, formerly used for 
counters, have been replaced by fix- 
tures of modern design topped with 
laminated plastic. In lower photo, bank 
personnel admire a basket of flowers, 
one of many on display during open 
house ceremonies marking completion 
of remodeling. From left are Mrs. 
Joyce Salmi, bookkeeper; Mrs. Helen 
Forslund, teller; Mrs. Jane Anderson, 
bookkeeper, and Joseph F. White, 


First National’s cashier. 


Forests Earn 
$1 Billion for 


Uncle Sam 


The billionth dollar earned from 
the sale or lease of national forest 
resources has been turned over to 
the United States Treasury by Sec- 
retary of Agriculture Ezra Taft Ben- 
son, according to a recent announce- 
ment. 

The United States Department of 
Agriculture report said that Secre- 
tary Benson turned over to Treas- 
ury Secretary Anderson a check 
amounting to $4,651,345.79, repre- 
senting quarterly sales of national 
forest timber and other products by 
Forest Service’s Regional Headquar- 
ters at Portland, Oregon. 

In presenting the check, Secre- 
tary Benson said, “In this day of 
heavy drain on the Federal Treas- 
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ury it is certainly refreshing to be 
able to announce that one of the 
Department of Agriculture agencies 
has returned to the Treasury a total 











of a billion dollars. This billion 
dollars represents the gross income 
from the national forest system since 
the Forest Service was established.” 
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Our city correspondent bank was 
giving a little informal get-to-gether 
for its country bank customers and 
I ran into the Old Man as he was 
working diligently on the hors d’ 
oeuvres. While we both were enjoy- 
ing the tidbiis and delicacies, he 
said: “I haven't seen you since the 
election in Missouri. What did you 
think about that?” 

Of course, I was elated at the 
outcome—and told him so. I men- 
tioned that there were many things 
about ihe fight in Missouri that were 
encouraging and some that were dis- 
couraging. He said that he supposed 
he knew most of the favorable im- 
plications, but suggested we compare 
ideas about them. We did. 

I told him that one of the remark- 
able things was the fact that the 
small banks could unite so well and 
work so hard in a common cause. 
When I said “small banks” I was not 
unmindful that some of the banks 
against the proposal were not small 
but, actually, very large banks, a 
fact which I deeply appreciated. 
However, it was principally the small 
banks which worked up the steam 
behind the effort. He agreed. 


Unity Is Problem 


Then I told him that the results 
pretty well proved that the little busi- 
nessman, be he banker or merchant, 
has many friends. The problem is to 
unite them in a common cause for 
the preservation of the small busi- 
nessman. “In union there is strength” 
is a well-known statement, but is it a 
well-understood statement? Kipling’s 
observation that the strength of the 
pack is the wolf but the strength 
of the wolf is the pack, of course, is 
very applicable to this particular sit- 
uation. Small businessmen are hard 
to unite even for their own good. 

I am sure that it has not been over- 
looked by Ed Wimmer and the Na- 
tional Federation of Small Business. 
This would seem an opportune time 
to acquaint the small businessmen 
in Missouri with that organization 
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and its continuing fight for the small 
businessman. 

Unless the gathering strength of 
some corporate monsters is stopped 
somewhere, somehow, then America 
will find itself in the midst of a kind 
of corporate feudalism. If I were 
pushed to the point of argument, I 
could point out a few instances that 
already exist in which the employes 
and officers of some large corpora- 
tions are already enmeshed in such 
feudalism to the extent that they are 
not entirely free agents right now. 
They have to look in every direction 
and think hard and long before tak- 


ing action on certain things. 
‘Big Get Bigger’ 


Big Business, Big Government, Big 
Labor and Big Politics are all factors 
in American daily economic life to 
an extent that is becoming formid- 
able. The big get bigger and the 
small get smaller, and there is no 
denying it. The Old Man agreed with 
practically everything I had said. 

“What are the unfavorable impli- 
cations of the Missouri situation?” 
he wanted to know. 

“There are principally two things 
that hold my attention right now,” 
I replied. “The first is that I fear 
the letdown that usually comes after 
a fight—and particularly after a vic- 
tory. I fear that the bankers of Mis- 
souri may let down in their efforts 
to curb the monopoly-minded boys. 
In fact, Mr. Amberg and the Sz. 
Louis Globe-Democrat are still in 
there making the pitch for branch 
banking. I just fear that maybe the 
small banks will underrate him and 
his efforts. They must not rest too 
long. They have won one battle, but 
not necessarily the war.” 

“What is the other thing that 
bothers you?” 


“The other thing that bothers me 
is how other Big Businessmen of 
Missouri decided that they should 
come to the rescue of the proponents 
of multiple banking. They weren't 
really called upon to do that. There 
was no necessity for some six or 
eight high-ranking officials of other 
Big Business to ‘come out’ for the 
branch banking proposal. 

“Personally, I think it was bad 
judgment and, certainly, bad taste 
for the governor of Missouri to stick 
his nose into the fight. But he did! 

“Now, what impels these gentle- 
men? What causes them to run to 
the help of each other? Why couldn’t 
the telephone business just keep on 
being the telephone business? Why 
did a manufacturing company, doubt- 
less already well-served by a bank 
connection, have to go on record? 
If you will tell me what impelled 
these men to get into the fight, I 
will tell you what it is that I fear 
most. I have my own idea about it, 
which may not sound too good, but 
it expresses my feelings.” 

“What is that?” 


‘Birds of a Feather’ 


“Well,” ... and I hesitated a min- 
ute... “that old statement about 
‘birds of a feather flock together’ 
pretty well sums it up.” 

“Yes,” he said, “or as Job said: 
‘My own mouth shall condemn me.’ 
They condemned themselves with me 
by joining a fight that they could 
well have stayed out of.” 

“‘Anyway, we are pretty well 
agreed about the situation and about 
the other Big Businessmen who lined 
up against the small banks and in 
favor of further monopoly. Don’t you 
think?” 

He looked way off as in a deep 
study, and said: “I'll never forget 
it, and I hope those Missourians 
don’t, either.” 

I know the Old Man. When he 
said he wouldn’t forget, he meant it. 
If he were a resident of Missouri, 
he wouldn’t let a lot of other people 
forget, either. 
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blueprints in the night 


Midnight oil isn’t all that’s burning. So is 
this bank officer. He’s missed two bridge 
nights in a row, his wife is unhappy, and 
he’s sure he’ll never hold his eyes open 
in tomorrow’s Discount meeting. 

But somebody has to untangle those 
new quarters plans, submitted by a de- 
signer who doesn’t understand the needs 
of modern banking. Somebody who 
knows the bank’s work flow, its operat- 


ing details, the functions and problems 
of each department. 


Tomorrow the officer will tactfully 
suggest to the new quarters commit- 
tee that next time they bring in special- 
ized financial planners and designers 
... people who know how to build maxi- 
mum efficiency into every square foot of 
space. People like Bank Building Corpo- 
ration, who have completed over 3,400 
financial projects... whose specialized 
team brings to your project creative 
talent plus banking know-how, relieving 
you of all the time-consuming details. 


eovln 


ct Corporation 


OF AMERICA 
ST. LOUIS, 1130 Hampton Avenue 
NEW YORK « CHICAGO + SAN FRANCISCO + ATLANTA «+ AUSTIN 
Operating Outside the Continental U. S. as: Bank Building Corporation, International 





Bank Building Corporation's 
specialized planning methods 
give you more for your new 
quarters investment! Send 
today for this brochure that 
dramatically documents actual 
dollar savings realized by 
planning. No obligation. 








A Progress Report to America’s Bankers... 


Your Protected Investment — 

the Chalonal posr-rr0nice 
Is designed to handle today's 

and tomorrow's electronic 

bank posting requirements. 
POST-TRONIC Machines 

can be fully automated... 

as proven by public demonstrations 
at national bank conventions. 

As additional electronic components 
are made available, they 

can be integrated with present 
National POST-TRONIC Machines. 


Confirmed records to December 31 show 
3,412 POST-TRONIC Machines are... 


Now in use in 804 banks in 46 states, Over 16% (more than 8,000,000) of all checking 
and District of Columbia, Hawaii, 
accounts are now posted by 


Puerto Rico and Canada, 
Savings range from 50° to 66% Wattonal POST-TRONIC Machines 
annually on the investment, ... this transition has taken place within a year 


Another frst and a half since delivery of the first 100 units. 
lnvestigate the ALPHA-DIGIT POST-TRONIC 
... providing the many time- 


and money-saving advantages Installation Progress: ae ae 
of National's one-run Installations now in use 


electronically controlled posting ... April 1957 

permitting immediate installation July 1957 

by using letters in depositor’s name 

instead of numerals... December 1957 
‘ aining electronic verification 

thus obtaining electronic verificatic July 1958 


of proper account selection 
with accuracy and efficiency. December 1958 





“TRADE MARK REG, U.S. PAT. OFF, 


Call your nearby National representative for a demonstration of the National 
POST-TRONIC today, He's listed in the yellow pages of your phone book. SNational 


— ACCOUNTING MACHINES 
The Nati I Cash Reaister C . ADDING MACHINES * CASH REGISTERS 
e National Cash Register Company, dDavion 9, ohio “vee paren (No Cannon Reauinto) 
1039 OFFICES IN 121 COUNTRIES « 75 YEARS OF HELPING BUSINESS SAVE MONEY 








